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Mooney Assails Tariff 
Bill; Says It Endangers | 
American Export Trade 


General Motors Executive Asserts New Hawley- 
Smoot Measure Would Hurt Manufac- 


turer, Farmer and Worker | 
| 





N'Y YORK, May 

Universities Club here, James D. Mooney, president of 
the General Motors Export Company and vice-president of 
General Motors Corporation, declared that if the Hawley- 
Smoot tariff bill becomes a law in its present form it will 


constitute a “direct menace to our national prosperity.” 
Mr. Mooney asserted that the®— 





tariff measure would impose heavy |} 

burdens on the farmer, manutac- | YELLOW CAB ABSORBS 

urer an the industrial worker, | 

with the pa Rg = most, one RED TOP’S FLEET OF 

that the shrinkage in automotive 

exports would directly affect the 150 ON WEST COAST | 

1,214,000 workers in this ee, | 

Tg ne Ml gpm out that | san Francisco, May 21 (UTPS).— 
accounted for more than 15 per | Merger of the two largest fleets of 
cent. of its total sales and that, | ‘xicébs in San Francisco has been 
largely due to retaliative meas- ©°™Pleted with the Yellow Cab Com- | 
ures already passed or threatened | Bany. by means of stock purchase, 
by foreign countries as a result = the Red Top Cab Com- 

s s a | n 

aS cee — _ 4 | Floyd W. Hanchett, president and | 

> of 60 per cent. in export general manager of the Red Top Cab 

business this year. The rest of the |COMpany, will continue to own and 

industry would suffer accordingly. | °P€Tate ~ Gi pag Mig | ‘. — 
“It would be an understatement on hla dente Tt gh hy Dem 

to say that our foreign trade may fer deal entirely. 


Interests con- 


be imperiled by the impending : 

tariff,” Mr. Mooney said. “It is al- noone with oe voupe Cab ph 

ready imperiled, but let us hope | Pamy have purchased my interests 
in Red Top.” It is understood that 


that the seriousness of this crisis 


| /FRANKLIN RECOVERING 


FROM ACCIDENT INJURY 


! 














Syracuse, N. Y., May 21.—Word 
has been received. at’ the office of 
the H. H. Franklin Manufacturing 
Company that H. H. Franklin, 
president, who is in a Columbus, O., 


hospital as a result of injuries re- | 
| ceived 


in an automobile accident, 
will be able to return to Syracuse 


| within four or five days. 


BAY STATE BILLS AIMED 
AT INSURANCE RATING 


Boston, Mass., May 21.—T'wo bills 
on automobile insurance have been 
reported to the Legislature by the 
committee on insurance. One pro- 
vides for the creation of a rating 
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“10 Cents. $12 Per Year 


CAR OUTPUT HELD CLOSE TO SALES 


BOTH FACTORY AND DEALER 
STOCKS AT HEALTHY LEVEL 


Registrations Thus Far in 1930 Show Less Decline 
From 1929 Than Production and Are 
Above Three-Year Average 


EW YORK, May 21.—A comparison of automobile pro- 
duction and retail sales figures for the first four 
months of 1930 reveals that the industry is in an extremely 


| healthy condition as far as inventories of cars are concerned 
and bears out recent statements from manufacturers that 
stocks are exceedingly low. 


ers in | 





* If the current situation can be 
maintained through the year, an 
/FRANKLIN ANNOUNCES NEW) |both the car builders and the men. 
chan rs are determin 
| TRANSCONTINENT SEDAN ;  |shen ae, oo ae will enter 1931, 
PRICE $2,395 AT FACTORY .| destined to be one of the best. years 
’ in its history, in wonderful shape te 
take advantage of what 
Syracuse, N. Y., May 21.—The H.| be a remarkable public 
H. Franklin Manufacturing Com- | motor car nmentacll 
pany today aanounced a new: a . 
style, to be known as the Transcon- | 0€) i : 
tinent Sedan. The new sedan is finet place, producti 
priced at $2,395 at the factory, as/| first place uction in the 
compared with a price of $2,585 for; four months showed a greated 
the standard Franklin sedan. This| cline from the record-breaking 1929 
model develops 95 horse power. level ~_—_ gt ~ and h the 
on second place uction in this 
ELECTRIC AUTO-LITE period was below the average for 
MAY GET SOVIET ORDER ceding, while the retail sales were 
c ” e retail sales were 
- above the three-year average. 
‘ eats _| This is concrete evidence of low 
Toledo, O., May 21.—A. E. Buch~ | stocks and a complete lack of over- 
enberg, vice-president of the Elec 
tric Auto-Lite Company, has re- production. A year ago at this time 


| stocks were abnormally high despite 








——_—__3 


becomes impressed upon our states- 
men before further damage is done. 

“Few Americans realize the ex- 
tent to which foreign retaliation 
has already set in. 

“Canada. the best export cus- 
tomer of the United States, on May 
2, put into effect provisionally a 
new tariff law designed to foster 
empire trade which the Department 


of Commerce estimates will cut our, 


$800,000,000 export volume by at 
least $225,000,000. 

“British industrial and govern- 
ment leaders have seized upon our 
new commercial aloofness for a re- 
vival of the Buy British Goods and 
Empire Trade movements with tell- 


(Continued on Page 2) 


Hanchett was paid $200,000 for his 
Red Top interests. 

By means of the new deal, Yellow 
|Cab acquires 150 taxicabs, in addi- 
tion to its present San Francisco 
fleet of 700 taxicabs. For the time 
being, according to Yellow Cab of- 
ficials, 
operate as a separate fleet. 


SHORTER SEES BUSINESS 
BRIGHT IN PENNSYLVANIA 


Detroit, May 21.—A spirit of eco- 
nomic rejuvenation expressing itself 
in a steadily increasing demand for 
motor cars was noted by Harry J. 
Shorter, assistant general sales 
manager of Durant Motors, during 
his recent tour of Pennsylvania. 


Truck Users to Discuss 
Problems of Operation 


HICAGO, May 21.—The fourth 
meeting of Truck Association 
Executives of America will be held 
in this city on May 31, at which 
time several important questions 
will be considered. Morning, af- 
ternoon and night sessions will be 
held. ; : 

The following topics will be dis- | 
cussed :— 

“What can be done by this asso-| 
ciation with the co-operation of the | 
truck committee of the National | 
Automobile Chamber of Commerce, 
toward assisting individual truck as- 
sociations in broadening and 
strengthening their 


influence in behalf of this industry? | 

“What can be done by this asso- 
ciation in the co-operation of the 
truck committee of the N. A. C. 
in bringing about the association of | 


all motor truck groups in ‘America? pared with 109 on April 15 and 108 


“Conduct of drivers on the high- 
ways. 





memberships, | 
and in utilizing their strength and | 


C. | ment of the Detroit Board of Com- 


“Uniform reciprocity between a 
| States. 


| “Model regulatory law for intra- | 


state common carrier trucks. 


| trucks in various states. 
“Eliminating license taxes and re- 
| placing them with registration fees.” | 
Another meeting will be held by 
| this group in June or early in July 
'at a central point, to be chosen 
later. The Chicago meeting will be 
‘held in the Edgewater Beach Hotel. 
Officers of all associations of truck 
users are welcome at either of the 
| meetings. 


“Uniform restrictions for wi 


EMPLOYMENT IN DETROIT 
CONTINUES TO INCREASE 


Detroit, May 21.—Thc employ- 
‘ment index of the industrial depart- 


|merce on May 15 was 111.5, com- 


on March 15. On May 15 last year 


Red Top will continue to} 


and control board of three members, 
to establish compulsory automobile 
insurance rates and the other for 
setting up a demerit system for au- 
tomobile insurance. These two bills 
cover specific recommendations 
made by the special commission last 
year, which studied the present law. 
|Of its many recommendations very 
|few have received favorable com- 
| mittee reports. 


turned from a trip to Russia, made) 
at the request of the Amtorg Trad- 
ing Corporation. 

C. O. Miniger, president of Auto- 
Lite, said Mr. Buchenberg’s trip has 
laid the basis for a probable trade 
contract between his company and 
the Russian Soviet. 


| heavy public buying, and stocks con- 
tinued on a comparatively high level 
throughout 1929. 

Production in April, 1929, was 
{pushed to the unprecedented high 
|mark of 663,000, and there was lit- 
| tle let-up in May, when the output 


|reached 636,000, and was still high 
jin June, when 576,000 cars and 
trucks were turned out. 

This year there was no forcin 


GRANTLAND RICE NAMED 
INDIANAPOLIS RACE STARTER 
Indianapolis, May 21.—-Grantland 





The rating board would be under 
the department of insurance and 
banking, would fix rates and would | 
take over the work now done by an! 
unpaid board of appeal. The de-| 
merit system provided by the sec- | 
ond bill would come under this rat- | 
ing board and provides for placing | 
drivers in four classes, one without 
| accident records, one for minor ac- 
|cidents, paying 10 per cent. more 
than the first, or minimum, another 
with more accidents, classed at 25 
per cent. higher rate and the fourth 
with bad accident records paying 
50 per cent. above this. Any driver 
classified beyond this would lose 
his right to insurance and registra- 
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the index was 137. 
aff 


ons 
Commercial Car Registrations & 


| apolis Motor Speedway, May 30. 


‘of production in April, the officia 
|Department of Commerce figures, 
published in the preceding issue of 


Rice, famous sports writer and au-! 
thority, will be the official starter 
for the eighteenth international] 500- 
mile automobile race at the Indian- | 
(Continued on page 2) 


Parker Bill Returned 
To Senate Committee 


ASHINGTON, May 21.—The 

Parker bus bill for the reg- 
ulation of interstate passenger 
motor buses was definitely side- 
tracked in the Senate yesterday 
when that body, on a motion of 
Senator James Couzens of Michi- 
gan, recommitted the measure to 
the Senate Interstate Commerce 
Committee. This action is taken 


ground that there should be no bus 
regulation legislation if such legis- 
lation carried the provision for a@ 
certificate of convenience and ne- 
cessity. 

Automotive Daily News first 
| voiced its opposition to the Parker 
| bill on March 12, when the meas- 
| ure was then before the House. It 
| pointed out at that time that regu- 
| latory legislation of this sort would 


to indicate that no legislation be o 
: pposed to the development of 
> A.A... t oo pee motor transportation in this country 


The Sill was originally scheduled | 
to be brought up again on June) 
15, but it became apparent several | 
Gays ago that Shere was ttle ike- | | WRIGHT MFG. PROMOTES 
i that this sc ule would be 
adhered to. Given a preferred stat- | canted AS SALES MANAGER 
us on the Senate calendar, the| Bridgeport, Conn., May 21.—An- 
Steerin Committee last week with- |nouncement has been made of the 
drew e measure from near the | appointment of Richard F. Straw as 
top of yd list. |sales manager of the Wright Man- 

This action followed the filin of | ufacturing Company, makers of 
a report by the minority mem Wright hoists, trolleys and cranes. 
of the Interstate Commerce meets | eae has an extensive acquaint- 
mittee, of which Senator Couzens is | ance among the trade, as he has 
chairman, which indicated the|been connected with the Wright 
highly controversial nature of the Manufacturing Company in a sales 
measure. The opposition of the mi-| executive capacity for more than 
nority was based largely on the ' twelve years. 


(Continued on Page 2) 
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J.D. MONEY ASSAILS 


NEW TARIFF MEASURE 


(Continued from Page 1) 


ing effect. England 
ated with specific tariff moves. 
“Australia has put into effect 
an emergency tariff which raises 
duties on American cars approxi- 
mately 50 per cent. and also lim- 
its or embargoes entirely many 
other American commodities. 
“Italy is seriously discussing 


has not 


a 20} 








Comparative American Automobile Production 

1930 1929 1928 1927 
ES bs Sakae Kes 285,895 422,538 240,191 254,284 
eae 362,619 497,705 336,300 323,390 
LS seek eee 422,112 626,076 430,783 417,763 
First quarter 1,070,626 1,546,319 1,007,274 995,437 
April 466,887 663,811 434,315 430,993 
Four months 1,537,513 2,210,130 1,441,589 1,426,430 
OUTPUT HELD CLOSER in 1928 it was 1,441,589 and in 
1927, 1,426,430.. The average was 


1,692,716, as against the 1,537 
for the 1930 period. 

April production this year was 
above the corresponding month in 
1928 and 1927, but below the three- 
year average of 509,000 

The peak in output in the current 


13 


TO CONSUMER DEMAND 


(Continued from Page 1) 
Automotive Daily News, showing an 


output of 466,000, a decline of 29 year is expected to come in the cur- 
per cent. from April, 1929. While rent month, when production will 
April sales figures are not complete, probably reach 500,000 or slightly 
the decline will hardly reach 29 per’ over. The industry has brought the 
cent. What is more important is the production to this peak gradually 
fact that the production of 1,537,513 | without the tremendous jump in 
cars and trucks in the first four, March that occurred last year. In 


1929 the January output was 422,000, 
while in February it was jumped to 
497,705 and in March to 626,000. 
Thus last year the output was above 
the 600,000 mark for three consecu- 
tive months. 

This year the January output was 
285.895 and this was stepped up to 
362,619 in February and to 422,112 
in March and to 466.000 in April. 
This has been a gradual and normal! 
up-turn and as a result the industry 
is healthy. 


Hudson to Pay Regular 
$1.25 Quarterly Dividend 


months of 1930 was 30 per cent. be- 
Jow 1929 and actual retail sales in 
the first quarter dropped only 17 
per cent. and for the first four 
months the decline will not be much 
in excess of 20 per cent. 

Four months’ production for 

his year was greater than for the 
corresponding periods in 1928 and 
1927, as shown by the accompany- 
ing tabulation, but was below the 
three-year average. The 1929 out- 
put for the period was 2,210,130, 


EW YORK, May 21.—The taxes, or $1.08 a share on 207,399 
Hudson Motor Car Company  no-par shares of stock in the first 
has declared its regular quarterly quarter of 1929. 


dividend of $1.25, payable July 1 
to stock of record June 11. 


C. D. Sterling has been elected WESTON ELECTRICAL 


a director. The Weston Electrical Instrument 
Mr. Sterling, who is assistant Corporation reports for the quar- 
secretary, succeeds Courtney ter ended March 31, 1930, net in- 


Johnson, resigned. Officers have 
been re-elected. 


OTHER FI NANCIAL NEWS 


come of $255,162, after deprecia- 
tion, Federal taxes, etc., equivalent 
under the participating provisions 


of the shares to $1.48 a share on 

50.000 no-par shares of Class A 

B. F. GOODRIC H — and $1.23 a share on 146,600 

30.000.000 financing srq- Shares of no-par common stock. 

Pag My the B. *p "Goodrich “Eom- This compares with $229,678, or 

pany will be completed Thursday $1 19 = share, bonny 75,000 Class A and 

with offering at 98 of fifteen-year 94 cents a share on 150,000 common 

6 per cent. convertible- debentures shares in the first quarter of 1929. 
by Otis & Co., Goldman, Sachs & 

Co. and Chase Securities Corpora- ELECTRIC STORAGE BATTERY 

tion : The Electric Storage Battery 

The offering will be made subject Company has declared regular 

to allotment of a portion of the is- quarterly dividends of $1.25 on com- 


sue to stockholders, who were first 
given privilege of subscribing to the 
debentures at the same price. Sub- 
scription warrants expire May 22. 
Proceeds will be used in liquidat- 


and $1.25 on preferred, both 
July 1 to stock of record 


mon 
payable 
June 7 

At the organization meeting of- 
ficers were re-elected. 


ing current indebtedness of the Storage Battery does not issue 
Goodrich Company, a substantial interim earnings statements, but 


amount of which was incurred ia 
connection with acquisition of the 
assets and business of the Hood 
Rubber Company and the Miller 
Rubber Company and for other cor- 
porate purposes. 


AMERICAN BOSCH 
The American Bosch Magneto 
Corporation reports for the quarter 
ended March 31, 1930, net loss of 
$155,526 after expenses and depre- 
ciation. This compares with net 
profit $223,192 after Federal 


HYAT TI 


QUIET ROLLER BEARINGS 


business so far in current year has 
been better than in corresponding 
period of 1929. During January and 
February, which are normally the 
dullest months in the year in the 
company's business, earnings were 
at a rate in excess of the current 
$5 dividend requirement. Business 
on the books, inquiries and esti- 
mates for the balance of the year 
indicate that $5 dividend will be 
more than covered, although com- 
‘ pany has a _ substantial surplus 
0 


which could be drawn upon. 











Used in America’s most famous cars. 





| 





per cent. increase in the 
prohibitive tariffs operating against 
American automotive products. 

“Aristide Briand of France is 
gaining ground for his movement 
for the United States of Europe. 
While there is open disavowal that 
such a consideration is involved, we 
well know that this union would be 
powerful enough commercially to do 
about whatever it willed against 
American products. France on 
April 4 changed the basis of duty 
upon automotive exports from value 
to weight, resulting in an increase 
of as much as 50 per cent. on some 
models and practically closing the 
market to American medium priced 
automobiles. ; 

“Germany, due to the necessity of 
continuing to borrow from us, has 
not been quite so outspoken, so far 
as her government is concerned, but 
the pecple bitterly resent our atti- 
tude. Germany's automotive manu- 
facturers have requested a tariff 
law which will set quotas upon our 
cars and provide for prohibitive 
tariffs upon all cars sold above the 
quota. 

“Because of our projected tariff 
|attack upon cork, Spanish cork 
}men have petitioned their govern- 
ment for an abrogation of the trade 
treaty with the United States. 


“In Argentina there long has 
been agitation for reprisals 
against our tariff. On May 5 the 


minister of finance appointed a 
committee of customs appraisers 
to draw up a new tariff. Ameri- 
can automobiles, which constitute 
96 per cent. of the total automo- 
tive imports int» Argentina, will 
be the first item to be studied, 
according to a press dispatch. 
“This list could be prolonged in- 
definitely with such items as mass 
meetings against American tariffs 
in Switzerland and the dozens of 
formal protests, all reflecting the 
resentment of the people, or ulti- 
mate customers, in foreign lands, 
but these outstanding recent devel- 
opments serve to show the wounds 
already suffered by our foreign 
trade.” 


PARKER BUS BILL 
BACK IN COMMITTEE 


(Continued from Page 1) 


and would not be 
public welfare. 

Attention was called to the fact 
that such a measure could be used 
as a club to stifle competition and 
that the clause providing for cer- 
tificate of convenience and neces- 
sity would make it possible to build 
up bus line monopolies to the detri- 
ment of the industry and traveling 
public. 

When the bill reached the Senate 
committee it was amended to the 
extent that many of the more dan- 
gerous clauses were removed or 
modified. As the result. Senator 
Couzens has admitted that the rail- 
road and bus interests which origin- 
ally sponsored the measure have de- 
veloped considerable apathy to the 
bill in its present form. 

The latest action of the Senate in 
resubmitting the bill to committee 
is apparently the end of the contro- 
versy for this year and there seems 
little likelihood of legislation along 
these lines during the present ses- 
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AVAILABLE. 
AUTOMOBILE SALES 
EXECUTIVE. 

Business depression demands renewed en- 
ergy, concentrated, organized and intelli- 
gent effort. Thinking bad times and poor 
business may bring it in the form of an 
overdose Your organization may need a 


leader to lend punch and pep to your sales 
department and check the bad business 


stampede. This advertiser has the ability 
to do just this. An outstanding fourteen- 
year record in organizing and building 


successful sales forces, both retail and 
wholesale territorial work in the Greater 
N. Y. territory. Served as vice president | 
and general sales manager for one of the 
leading corporations in the East. s3e 
company I associate with must be sou 


| and willing to co-operate to the full Ba, | 


Address Box 260, Automotive Daily News, 
2716 Graygar Building, New York City. 


already } 











SPARKS from JJETROIT 


retali- 


* « * 
Interest in G. M. Offer 
* _ * 


Ford Buffalo Rumor 
* » * 


| 
Concentrate on Service 
+ na > 


Fred Kingsbury—Detroit Editor 

















REAT interest is being displayed in Detroit regarding 

the offer made by General Motors to the Winton 
Engine Company of Cleveland for all of its assets and prop- 
erties. The Winton organization, headed by Alexander Win- 
has an excellent plant located on Berea Road and New 


ton, 
York Central Railroad, Cleveland. If General Motors 
acquires the company, as seems likely, there will be two 


motor car manufacturing organizations in the Diesel engine 
field. The other manufacturer is Packard. 

While still manufacturing automobiles, in which busi- 
ness he was a pioneer, Mr. Winton became deeply interested 
in Diesel engines and organized the Winton Engine Com- 
pany. After its organization he devoted practically all of 
his time to the development of these engines, which have 
been used, so far, principally in the marine field. The com- 
pany has been successful and much has been done with the 
engine, especially in design and power, by Mr. Winton. 

If acquired by General Motors, it is not known whether 
the plant will remain in Cleveland or be removed to some 
other point. 

* + * 


EPORTS are current in this city that Houdaille- 

Hershey has procured a large block of new business. 

An announcement along this line is expected in a short time. 
. © * 


ARDLY a day passes but there is some talk of Ford 
negotiating for a site in this or that city. Now comes 
a rumor of the Ford interests obtaining an industrial site 
in Buffalo. As yet no confirmation of such a deal has been 
made at the offices of the company in Dearborn. 
* + 


Aaron De Roy, well-known Hudson-Essex distribu- 
tor in the state of Michigan, is always in the front when 
campaigns are under way to aid any organization. 
Recently Mr. and Mrs. De Roy subscribed the sum of 
$10,000 to the Allied Jewish Campaign which is being 


carried on in Detroit. 
* 


HEN it comes to swelling their incomes, a considerable 
number of Michigan automobile dealers have dis- 
covered that concentrating on service is bringing excellent 


- * 


results. Just a short time ago we learned that a dealer in 
a Michigan city, who has 2,500 cars of the make he sells 
running in the county in which his business is situated, 


started building up his service after a survey of a couple of 
months. As a result of his well-planned campaign he had 240 
valve grinding jobs within three weeks. He traces directly the 
sale of two new cars to the campaign and, needless to say, 
the valve grinding jobs also brought him a good profit. We 
wish we could tell you his name, but he wants us to “just 
watch his smoke for the next month,” and then he doesn’t 
care how much we publish about him. 

We'll be patient for that length of time, after which 
we are sure there will be a lot more to write about his opera- 


tions. 
* 


. * 

We ran across Al Corrigan of Advertisers, Inc., the 
other day. Of course you know that this concern looks 
after the advertising of the Chrysler Corporation. We 
discovered that Mr. Corrigan had become imbued with 
the back to nature idea, gone out and bought a hoe, rake 
and spade, and started to make a garden back of his 
house. After digging up metal lathe, wire hkricks and 
other building materials that had been used for filling 
in, he discovered he had such an excavation that it was 
necessary to get some soil to fill up the hole. We take it 
that gardening is not always what it is cracked up to be. 

© 


° * 

HE other day, we believe, we learned one of the reasons 
why Alfred P. Sloane, Jr., president of General Motors, 

is a leader of men. We had started for the General Motors 
Building and, while walking through the concourse under 
Grand Boulevard, we noticed a party of men ahead and 
immediately spotted Mr. Sloane as the central figure. When 
they reached the swinging doors on the Fisher side, Mr. 
Sloane was the first to open the doors and allow the men to 
pass through. The same thing occurred when the men 
reached the doors on the General Motors side. So interested 
did we become that we followed them down the corridor 
of the General Motors Building and, sure enough, Mr. Sloane 
was the first to spot a descending elevator and point to it. 
| We have always heard it pays to be first. 
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What Car Dealers Are Doing and Saying 





Training Retail 


Car Salesmen 


} 
| 
} 
i 


Essential, Says This Manager ™ 


NCREASED new and used car| 

sales through training of retail| 
salesmen is possible and is credited | 
by J. H. Heckathorn, sales manager | 
of U.S. Motor Sales Company, New- | 
ark, N. J., 
with a big portion of his volume in- 
crease this year. 

There are four paramount essen- | 
tials to salesmanship, according to! 
Mr. Heckathorn, as follows: Will- | 
ingness to work and work hard, in- 
telligence, self-confidence and) 
knowledge of the product. 

In his school for salesman train- | 
ing he has made a real effort to 
remove the mystery from salesman- | 
ship. In a recent talk to his retail 
sales group he said: ! 

“Tt do not know of any profession 
or phase of commercial endeavor 
that has been surrounded with more 
mystery, more ‘bunk,’ more ‘twaddle’ 
than salesmanship, especially auto- 
mobile salesmanship. 

“To my mind, there isn’t any 
mystery attached to salesmanship. 
There are no secret formulas, no 
divine or supernatural powers con- 
ferred by the laying on of hands or 
by weird rites and incantations. 

“You have been salesmen all your 
lives, although possibly you did not, 
or, rather, do not, know it. There 
is hardly a moment of your exist- 
ence that you are not selling some- 
thing, from an idea to a poker hand. 
We sell ourselves to our boss for a 
job. Selling, in short, is one of the 
oldest phases of human activity. 

* * * 

6orPHE fellow who said ‘salesmen 

are born, not made,’ is the 
most dangerous type of a liar or 
fabricator, inasmuch as he only ut- 
tered a half truth. True, there are 
some men who would not make 
salesmen in a thousand years, but 
they are very few in number, and, 
likewise, there are several million 
men who, with the proper training, 
possess the inborn ability to become 
‘go-getters’ o° the finest type. 

“Salesmanship, in plain, unvar- 
nished words, is CONVINCING a 
MAN THAT YOU HAVE WHAT 
HE WANTS, AND CREATING 
WITHIN HIM A DESIRE TO POS- 
SESS IT. That is all salesmanship 
consists of; merely that and noth- 
ing more. 

“The successful salesman is a 
WORKER. He knows no hours, and 
is as ready to close a deal after 
supper or before breakfast as he is 
in the middle of the business day. 

“You possess the will to work; you 


are intelligent, and you have con- 
fidence in your ability. What you 
lack, then, to become a successful 


salesman is knowledge 
You cannot talk 
on a subject you 


automobile 
of your product 
very convincingly 
know very little about. And to sell 
goods, especially automobiles, you 
must be able to talk convincingly. 
If you know—and know that you 
know—your prospect will know that 
you know, and have respect and 
confidence in what you are telling 
him. 
* * a 

y, EARN all you can about your 

car. Study it; drive it; drive 
it so that from personal experience 
will know what it can do. Get 


you 
the experience others have had with 
the car. Find out how it is made, 
and why it is made that way. Know 
its limitations. Know its power. 
Believe in it. Know the automobile 
business in general. Know what 
your competitor is doing Know 
your competitor's product about 
which your prospect asks you 
“Never be content. Never think 
you know it all. Always study, be 
keen to learn more. The automobile 
industrv is progressing rapidly and 
you will have to hustle to keep 


of the times 
power. I 


abreast 


“Knowledge is do not 


care whether vou are much of a 
talker or whether you possess the 
gift of gab,’ but if you know your 
line, and are confident that it is 


superior to any other car in its class, 
you can sell. Your very knowledge 
and confidence will carry you 
through with a certain degree of 
convict tion to your prospect. 

“So “then if you are willing to 
work, if you possess the ability to 
think and to reason, if you know 
your goods and are confident of 
their merit and confident of your | 
ability. you can become the highest | 
type of business man in the world— 
the successful salesman.” 


CLASSIFIED Pre 
IN THE AUTOMOTIVE DAILY | 
NEWS BRINGS RESULTS 


state Durant distributor, | | 


; in 


| Horne-Baxter Motor Company has 


| mill has joined the Peerless organi- 


| 


| DEALER] 
|__ DOINGS__ 


Aberdeen, Wash., May 21.—The! 
M. M. Stewart Company of this city, 
Grays Harbor Buick-Marquette dis- 
tributor, drew hundreds of visitors | 
| to its showrooms recently by hold- 
ing an exhibition of products grown 
and manufactured on Grays Harbor 
connection with its display of | 
new Buick and Marquette models. 

















Orangeburg, S. C., May 21.— 


been organized here with a capital 
of $25,000. Officers of the new 
dealership, which will handle the 
Ford line in this territory, are: J. 


|E. Horne, president and treasurer; 


C. L. Baxter, vice-president, and G. 
R. Barker, secretary 
Philadelphia, May 21.—W. H. Ha- 


zation as Philadelphia branch man- 
ager, with headquarters at 1229 
North Broad St. Mr. Hamill has 
had twenty years of experience in | 
merchandising automobiles in this 
city and vicinity. 


Houston, Tex., May 21.—Except- 
ing the used car department, which 
remains at 1215 McKinney St., the 
entire automobile business of the 
Rabon-Thompson Company is be- 
ing moved from McKinney and 
Caroline to a building at 2300 Main 
St. The organization distributes 
and services Graham cars. The new 
location has larger space for execu- 
tive, sales, service and parts. 


Atlantic City, N. J.. May 21.—The 


Peerless Motor Sales Company, to | 


sell and service Peerless automo- | 
biles, has been formed here, with a 
capitalization of $125,000. William 


A. Kuser and Gertrude P. Kuser, 
Atlantic City, and John H. Kuser, 
Trenton, are the officers. 


HARRRISON CO. STARTS 
NEW SALES POLICY IN CAL. 


San Francisco, Cal, May 21 
(UTPS).—The H. O. Harrison Com- 
pany, Chrysler distributor for north- 
ern California, has inaugurated the 
new sales policy of “local business 
men for local automotive agencies,” 
thus individualizing each agency 
and getting away from the chain- 
agency effect resulting from sub- 
merging the individual under one 
general firm name. 

J. W. McAlister, vice-president of 
the company, announces the ap- 
pointment of A. R. Dittman as 
Chrysler metropolitan dealer for 
the large Mission district of San 
Francisco, with headquarters at 
2925 Mission St.; the Hourtane Mo- 
tors Company at Shattuck and Der- 


by Streets, Berkeley, dealers for 
that city; W. C. Davis, dealer for 
San Mateo and Burlingame, and 


J. A. Harrah, dealer in Pittsburgh, 
Cal. 


| Mills. 
| large 
| remote suburbs who do not come to} 
| the city often. | 
Three cars with boys and circu- 


| the flyers. 


| 3-Color Circulars 
Help : Sell Cars 


MALLING of 5,000 shuree- color cir- | 


, 
' 


culars listing used cars to prop- | 


erty-owners in suburban’ towns 
| proved a most successful merchan- 
dising stunt for the F. L. Mills 
| Company, Inc., Bridgeport, Conn. 
Buick dealership, according to Mr. 
The circulars reached a 
number of people in rather 


lars covered a wide range of the 


| since 1903. 


| city’s residential area, distributing | 


The circular was folded, 
17x11 inches, in colors. 
list of outstanding used cars in 
stock was included. 


CAPITOL MOTORS HOST TO 


INDIANA HUPP DEALERS | 


A complete | 


| Francisco firm, 


Indianapolis, Ind., May 21.—Hup- | 


twenty- 
in In- 


mobile dealers from about 
five of the principal cities 


| Coast, 
| Angeles. 


diana attended a business luncheon | 


Capitol 
for 


by the 
distributor 


held here Friday 
Motors Company, 
this territory. 





Deans of the 





Dealer World 








“Service First,” is the slogan that 
has been used by William L. Hugh- 
son Company of San _ Francisco, 
“This, I believe,” stated 
Mr. Hughson, “is 
reason for the twenty-seven years of 
success I have enjoyed.” 

Mr. Hughson has handled Fords 
since his company was first formed, 


but during the years he has also 
been dealer for Republic trucks, 
Kissel Kar, and Brisco. 

During the years 1919 to 1926 


William L. Hughson Company had 
Ford dealer branches of the San 
at Oakland, Port- 
land, Seattle, Los Angeles, and San 
Diego. Most of these were given 
up in favor of the more advantage- 
| ous project of concentrating on the 
two major points of the Pacific 
San Francisco and Los 


The home of the San Francisco 
firm with three large floors and a 
basement is the largest building 


| west of Chicago that is devoted ex- 


J. M. Bloch, head of the com- | 


pany, struck a cheerful note in re- 
viewing the business outlook for the 
summer and fall months 
principal address of the meeting. 
Pinning a great deal of hope for 


in general on 
good agricultural crops with con- 


|sequent increased buying power in 
the farming area, Mr. Bloch read | 


excerpts from several of the more 
prominent trade authorities and 
business forecasters, which tended | 
to throw further light of optimism | 
on the situation. 

C. A. French, general salesman- 
ager of the Capitol company, also | 
spoke briefly, urging the dealers to} 
greater effort in assisting 
revival of industry. He outlined 
sales and service policies of both 
his firm and the Hupp corporation 


the prospects for | 


clusively to Ford products. 
Over 100 employees have left Mr. 


|Hughson to become Ford dealers. 


| 


| bile 


| 


| 


in the} 


in the | 20d the thousands of cars delivered 
| by these and the many others who 


have served the firm can hardly be 


‘the automobile trade and industry | °timated. 


In 1926 Mr. Hughson was elected 
president of the National Automo- 
Dealers’ Association, the first 
man from the Pacific Coast ever 
to be elected to that office. He at 
present is a director of the Western 

Pacific Railroad, has a number of 
club and fraternal affiliations, and 
has an army of friends along the 
| Coast. 


ALLEN JOINS AUTOCAR 
USERS DIVISION AT N. Y. 
Newark, N. J.. May 21.—R. C. 
| Allen, until recently manager of the 
|La France-Republic Sales Corpora- 


and declared the future held|tion branch here, has been ap- 
brighter prospects. | pointed to the national users divi- 
A round table discussions of | Sion of the sales organization of 


problems confronting each dealer | 


in his particular territory followed | 
the principal addresses, the grqup | 


agreeing that conditions had under- 
gone satisfactory changes during 
the last three months. 


DASHIELL MOTOR BEGINS 
CONTEST FOR SALESMEN 
Chicago, May 21.—The Dashiell 


Motor Company, Dodge Brothers | 


distributor here, has instituted a 
contest among its salesmen, accord- 
ing to announcement made today 
by M. J. Lanahan, president. In 
reality it amounts to three contests, 
one for new cars, another for used 
cars and a third for 
separate group of salesmen handles 


trucks. A'| 


each of these three types of vehicles. | 
Mr. Lanahan stated that instead of | 


waiting until the end of the com- 
petition, prizes are awarded as 
earned, although winners qualify- 
ing for grand prizes will not be 
determined until the close of the 
race on June 28. Meanwhile such 
tokens as suits of clothes, hats, 
shoes and gloves have already been 


given salesmen who have won them. | 


The grand prizes will be in cash 
The awards of wearing apparel are 
declared to be in line with 
theory that salesmen should con- 
sider their appearance as a paxa- 
mount factor in helping to make 
sales. 
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place, any time. 
which regulate the speed of 
ance coverage. 
to your door. 


NAVY PIER 





SREBE CCAS DA) DUFKALS 





Aaseeniatien ene via driveway anywhere, any 
Orifice governors used exclusively, 


A ’phone call delivers your automobile 


UNIVERSAL AUTOMOBILE FORWARDING CO. 


Formerly the United Driveway Co. 


- 


THE MMITEO DRIVEAWAY Comps ANY 


Le veria* 


each car. Complete insur- 


CHICAGO, ILLINOIS 





the | 


the Autocar Company branch, New 
York. 


the outstanding | 





wWwM. L. HUGHSON 


MERCHANTS FORM NEW 
DIVISION IN VANCOUVER 


Vancouver, B. C., May 21.—An- 
other automotive section of the Re- 
tail Merchants’ Association here 
has been formed. This new divi- 
sion is a parking station and storage 
garage section. 

The following provisional execu- 
tive committee was recently elected 
at the organization meeting: Sid 
Blackburn, Blackburn, Ltd.; J. HL 
Massey, Strand Garage; J. Penrice, 
J. Penrice Auto Parking; M. C. Rid- 
dell, Speedway Auto Supply, and 
Coeras Webber, Webber’s Garage, 
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tions, but not one, 
in our opinion, equal- | 
led Willys-Over- 
land's or offered the 
| same potential profit 


N the past 
twenty years we have 
heard many different 


proposi- 





possibilities.” 


—Everett Auto Co. 


Everett, Wash. 


Write or wire for 


franchise details 


| WILLYS-OVERLAND, Inc. 
TOLEDO, OHIO 


nN 
WILLYS-OVERLAND SALES CO., LTO., TORONTO, CAN. 
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Ladies Play Safe 


HERE has just been announced by Hanff-Metzger, the 
. advertising agency in New York, the result of a survey 
which they have completed for the Texas Company into the 
status of women drivers in this country. This survey dis- 
closes some very interesting facts, and it is one of the first 
inquiries to give us any definite idea of the part that women 
are playing in road traffic today. 

The survey covered territory which includes about 29 
per cent. of the total registration of motor vehicles in the 
country. The first interesting fact disclosed is that women 
drivers represent about 23.5 per cent. of the total number 
of persons operating motor vehicles.on our highways. Per 
se this proves that the recent trend in automotive advertising 
toward convincing the woman is a sound policy, based merely 
on the law of percentages. And this does not take into con- 
sideration the disproportionate influence of women 
American family life. We may perhaps be pardoned for 


inserting here the venerable wheeze, “Ask dad, he knows.” | 


The second significant fact brought out by this survey 
has to do with accident statistics, covering a total of 569,960 
drivers involved. The percentage figures show that of this 
number only 33,830 women were involved. On this basis, 
women drivers making up 23.5 per cent. of the total number 
of drivers were involved in only 6.02 per cent. of the acci- 
dents. The survey also indicates that of the women listed 
as being involved in accidents only 1,494 were definitely re- 
sponsible for the trouble in which they participated. 

If statistics show anything in the world, these certainly 


point to the fact that women drivers of motor vehicles be- | 


lieve in playing safe. It also seems to us to indicate some- 
thing that we have always contended, which is that skill in 
operation is not the major factor in preventing accidents. 
Women got behind the wheel of the car much later than men 
did. It may be assumed that as a whole they are not as skill- 
ful in carrying out the mechanical operations of driving. It 
is probably this lesser degree of driving skill that makes 
women more cautious than men. The man who has learned 
_to make the various driving motions with automatic skill 
tends to become careless. The fundamental factor under- 


lying accidents is not lack of skill but the psychological make- | 


up of the individual. 


A Vital Decision 


NE of the most important decisions in recent automo- 
tive annals has just been handed down by the Supreme 
Court of the United States. The decision in question holds 
that Federal authorities seizing cars for transporting liquor 
must proceed for forfeiture under the Volstead law and not 
under an old revenue act, which precludes reimbursement of 
lien holders, even though they were innocent of any wrong- 
doing or even knowledge of intent to break the law. 

It has been the carefree and happy custom of the pro- 
hibition unit to seize cars caught in the act of transporting 
liquor, using the Volstead law as their enabling enactment. 
Then they proceeded to confiscate the cars under an old rev- 
enue law, passed to discourage the transportation of liquor 
into Indian reservations. Now this older statute did not 
recognize any claim by a lien holder for return of the vehicle 
confiscated or for reimbursement. 

In the ultimate analysis this procedure practically forced 
automobile dealers to maintain a private detective division 
to check up on the business and social habits of customers 
or risk selling a car on time to a bootlegger, only to see it 
confiscated without recourse for themselves as lien holders. 
The financing companies are also deeply interested in this 
decision. 

The whole business has been a peculiarly unpleasant 
sort of skullduggery, which any one must have regretted 
to have his country placed in the position of countenanc- 
ing. The Supreme Court has wisely ended an uninspiring 
performance. 


Keal Service Will S 


in| 


SUCCESSFUL SERVICE 
SALESMANSHIP 
66W ES,” said Jones reflectively, as 
he settled back into his chair, 
“it made a mighty strong impres- 
sion on me. You see, I was coming 
| north from Florida on my way to 
| Cincinnati. I was somewhere in 
| Tennessee, north of Knoxville, with 
| the whole of Kentucky to cross. 
|had had a blowout, so that my 
|spare tire was shot, and my right 
|rear looked ready to blow at any 
|minute. It was late in the after- 
|noon, I was out on a country dirt 
| road, with no town near that I 
| knew of—all in all, it didn’t look 
| SO good. 
| “I came to a farmer doing some 
| plowing, so I stopped and asked 
| him how far it was to the next good 
garage; I told him I had some bad 
tires, and expected to get hung up 
any minute. 
|. “ ‘Well,’ said the farmer, ‘Burn- 
|ham is a mighty good man at 
| Thornbury.’ 
| “I remembered passing Thorn- 
| bury, about five miles back, and 
| didn’t want to go back there, so I 
j}asked him: ‘Isn’t there a good 
|place somewhere close ahead?’ 
| “‘T don’t know,’ he answered. 
|‘Most of us around here go to 
|Burnham. He does good work.’ 
“I thanked him and drove ahead, 
cussing the ignorance of all farm- 
|ers about all things in general, and 
| their own neighborhoods in particu- 
|lar. I wasn't going back. But I 
|hadn’t driven more than a couple 





|of miles when that right rear blew | 


out with a bang, and there I was. 


“I had no boots, no spare tubes | 


and no patching outfit, and I needed 
help. There was a farmhouse 


a farmer in the back yard splitting 
wood. 

““Have you a telephone so I can 
| call a garage?’ I asked. ‘And where’s 
| the garage?’ 

“*Yes,’ said the farmer, ‘I’ve got 
|a telephone. The best man around 

here is Burnham, at Thornbury.’ 
“T was mad. ‘I‘ take your word 
| for it,’ I said, ‘but Burnham is seven 


| miles back, and I’m going north. | 


none the next man ahead and how 
ar?’ 

“*Well, there’s a fellow up the 

, road a few miles, but I don’t rightly 


know much about him,” said the | 
| “So I followed him back to Thorn- | 
bury, and he turned in at a spick| 
and span garage that would have} 


| farmer, as he started for the house. 


‘You'd better let me call up Burn- | 


ham for you.’ 


“T grinned—and quit. ‘All right, 


my friend. If Burnham it must be—| 


Burnham it is.’ And he rang Burn- 
| ham. 


man on the other end my story. 
“*We'll start right away,’ 
Burnham. ‘What kind of car is it?’ 
“I told him the make and model. 
“*O. K.,’ he came back. ‘We'll be 
there in twenty minutes.’ 
“‘Wait a minute,’ I objected. ‘Are 
you sure you know what to bring?’ 
“‘We'll have everything you 
need,’ was the answer, and I hung 
up and walked back to the car. 
“Sure enough, in about a quarter 
of an hour a neat-looking service 
car came down the road and a brisk 
| young chap hopped out. 
| “You the man that called 
Burnham’s?” he asked. 
“And when I said ‘Yes,’ he went 
after that tire. He had it off in a 
|\few minutes, 


up 


through to Cincinnati. 
“You've got some bad road ahead 


COMING EVENTS 


MAY 


N. J. American So- 
Materials annua) 














23-27—Atlantie City, 
ciety for Testing 
meeting 

-29—Washington, D.C. National Confer- 


| ow 
2 
7 ence on Street and Highway Safety. 


25-29—French Lick Springs, Ind: Society 

of Automotive Engineers’ summer 
meeting 

80—Indianapolis, Ind. Automobile Race 


| 

| 

JUNB 

| 2-12—Paris, France. Automobile Salon. 

| 9-12—Detroit, Mich. American Society otf 

H Mechanical] semi-annual) 
meeting 

16-2%—London, England. Olympia Motor 
how. 


Engineers’ 


23-26—San Francisco, Cal. Meeting Amer- 
| ican Electric Railway Association. 


| 29-July 13—Posen, Poland. Internationa!) 
Motor and Transport Show. 
SEPTEMBER 


American Society for 
meeting at Stevens 


| 22-26—Chicago, Hil. 
| Stee) Treating 
| Hotel 
29-Oct. 4—Pittsburgh, Pa. National Safety 
} Counci] Annua) Safety Congress. 
| “JCTOBER 
| 2-12—Paris, France. Automobile Salon. 
6-11—Washington, D. C. Sixth Interna- 
tiona) Road Congress. 
6-11—Washington, D. C. American Road- 
builders’ Association Convention. 
16-25—London, England. Olympia Motor 
j Show 
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in | 
sight up the road, so I hiked up! 
there a quarter of a mile and found | 


“I took the phone and told the} 


said | 


and while he was} 
working on it started to talk with | 
me, and found I was on my way | 


ell Servi 
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|| HESE brief tales of 
| Successful Service 
|| Salesmanship, prepared 
\| by George Brosch, man- 
'| ager of automotive mer- 
|| chandising and marketing 
|| division of the Business 
|| Training Corporation, 350 
Madison Ave., New York 
'| city, will appear from 
|| time to time in Automo- 
| tive Daily News. 











of you,’ he said, ‘and the chances 
are you'll need a spare before you 
|get home. Your spare is pretty 
much out of commission. Wouldn’t 


it be a good idea to put a new tire | 


on this rim and use this old one 
for your spare? I brought along a 





you needed ‘em.’ 


“I told him I didn’t want to buy | 
so he said nothing | 


a new tire, 
more, but finished his job and put 
his jack back in his car. Then he 
went around behind and looked at 
my spare again. 

“Tf you don’t feel like buying a 
new tire,’ he suggested, ‘it might be 
a good idea to put this spare in as 
good shape aS we can. It'll be a 
vulcanizing job. We've got the best 
‘equipment made for handling this 
sort of work. We can do the job 
tonight and have it ready for you 
the first thing in the morning.’ 

“‘But I'm going to get farther 
north tonight,’ I said. 

“‘Tt’s half past 5 now,’ the boy 
smiled. 


things go all right. 


Sixty-mile detour on bad roads 


ahead of you, and your tires have | 


;seen their best days. That tire I 
| just fixed will likely stand up till 
you get home, but I wouldn’t bet 
}much on two of the others. 


on without a spare.’ 

“Of course, when he put it that 
|; way, he probably was right, and I 
| told him so. 
“*The hotel is small,’ 
they've got good beds. 
have your spare ready for you first 
thing in the morning.’ 


|looked good in any city, although 
the town 
more than a thousand or so popu- 
lation. 


to greet us, and to look the car over. 


thousand miles. 


“‘How about having your car 
greased tonight?’ he asked. ‘We've 


got the latest type of high pressure 
equipment to do a real job.’ 

“I told him I didn’t figure on 
having that done until I got home, 
but he came back at me: 

“‘Lubrication is something it 
| doesn’t pay to put off. You'll save 
repair bills by having it done regu- 
larly, especially when you're on a 
long trip like this. Let me show 
}you the equipment we _ use for 
| greasing.’ He pointed out his greas- 
ing and oiling equipment, explain- 
ing at the same time the difference 
between this high pressure method 
|and the ordinary greasing with a 
i'hand gun. The upshot was, I told 
| him to go ahead 


| 


casing and tube, just in case | 


‘You won't be able to get! 
very much farther tonight, even if | 
You've got a} 


If I) 
| were you, I wouldn’t think of going | 


he con- | 
fessed, ‘but the rooms are clean, and | 
And we'll) 


itself didn’t look to be} 


“Burham came back in the shop | 


It was pretty dusty and dirty, be-| 
cause I'd been on dirt roads for a} 


“The next morning when I gos 
to the shop, there was my car waite 
ing—spare tire on the _ carrier, 
chassis greased and oiled, windows 
| wiped clean, seats and _ floor 
| brushed off—and my bill itemized 
| and ready. Burnham took me over 
| to the car to show me how the tire 
| had been repaired. 
| “It was a pretty hard job, he 
| Said. ‘The hole was pretty ragged, 
It'll stand up for a good while now, 
though. The chassis has been lubri« 
cated front to rear. The night man 
told me he found a couple of spo 
| that didn’t look as if they ever h 
| been greased. And he told me your 

| cylinder oil was pretty low. You 
|need about three quarts. Don’t you 
iw you'd better have us change 
| it?’ 

| “I said O. K. to that, and a mes 
|chanic changed the oil. When I 
looked at my bill, I thought it was 
pretty steep, but by that time I was 
so sold on this man Burnham [I 
couldn't feel like arguing about it, 
pow went in to the cash register to 
settle. 


“*How’s it happen you've got & 


place like this, ‘way out in the 
country?’ I asked him. 
| “*Well,” said Burnham, ‘I guess 


it’s mostly a matter of being on our 
toes all the time. The way I see. 
it, you can’t make much headway 
unless you’ve got the goods. You’ve 
got to deserve to sell. We try to 
do good work. We've got the equipe 
ment here to handle almost any 
kind of a job that comes in. We 
carry a stock of parts that’s come 
plete enough to take care of most 
cars around here. And we try t@ 
give folks what they ought to have, 
instead of just what they think 
they want. The average man does 
not really know how to take care 
of his car. He’s apt to let things 
go, just as you were doing with this 
| greasing job. We make it a part 


|our work to tell folks what ought 
to be done to keep their cars on the 
road. I guess that’s one reason why 
|most of the farmers around here 
come to us pretty regularly. They 
know we'll give them a square deal, 
and help them to get more mileage 
out of their cars.’ 

“I grinned. ‘They certainly seem 
to think you run the only garage in 
this part of the country. I told him, 

“*Yes,’ said Burnham, ‘and they 
send me a lot of new customers, 
too. Tourists, like yourself, for in- 
| Stance. Of course, we don’t rely 
altogether on word-of-mouth adver- 

tising. I've got road signs on every 
road for twenty miles around, as 
| you’ve probably noticed. And I’m 
having letters written regularly to 
a list of folks who ought to give us 
their work, but haven't done so— 


|; yet. And little by little, I'm getting 
them in.’ 

“I started to get into my car, 
{when Burnham said, ‘I suppose 


you'll want to fill up your gas tank, 
won't you? It may save you a stop 
later in the day.’ 

| “T told him ‘Yes,’ and got out the 
old pocketbook again. As I drove 
| out of town, I passed another garage 
|about a hundred yards north of 
| Burnham’s—a dingy, ramshackle 
| place, that looked as if it hadn’t had 
|a job in it for a month. The only 
sign of life was a man leaning 
|'against the door, holding up the 
| building. The difference between 
| these two shops hit me. One was 
| doing a good business. The cther 
| was a flat failure. Yet at the start 
|/they both had the same chance. 
| What made the difference? To my 
mind, it can all be summed up in 
the words Burnham used when he 
tried to explain his success: ‘You 
must deserve to sell.’” 


| 





P sales 


We do not see how the present 





the chassis bearings. 


and quietness? 


“step on it.” 


station. 


case were being filled. 


has been defensible. 








Preventive Maintenance 
Would Sell Cars 


REVENTIVE MAINTENANCE will be this year’s theme in service 
Why not make it a large factor in new car sales? 


fiable criticism that most cars are in the dark ages of automobile 
development when it comes to the lubrication of 99 44-100 per cent. of 
In the light of the 50,000-mile perfection of 
engine, transmission and rear axle lubrication, WHY has not a user 
the right to expect a car that requires JUST A LITTLE OF HIS 
ATTENTION for easy and safe steering, smooth braking, soft riding, 


Why not supply each important but troublesome point with a 
slow, continuous supply of clean oil? . ; 

The average owner doesn’t want to do anything for his car but 
The oil companies cater to this by training a vast force 
of polite “salesmen,” who give every sort of service at the filling 
What is simpler than having the corner filling station “oil 
‘em up” three or four times a year? 
and oil, and could give “chassis service” while gas tank and crank- 


The public reflects a correct valuation of the present greasing 
methods by a wholesale neglect that seriously affects car reputation. 
Someone is sure to capitalize “preventive maintenance” in selling cars. 
We do not believe it will be long now, for the present method of 
“shooting” a bearing with the dirt on the end of a grease plug never 


day salesman can meet the justi- 


They are there to sell gas 
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Wisconsin Commercial Car Sales Exceed Year 


GAIN OF 5.4% IN 
FIRST 4 MONTHS 


April Shows Seasonal 
Increase of 32% 
Over March 


NEW YORK, May 21.—Registra- 
tions of new commercial cars 
in Wisconsin in the first four 
months of 1930 exceeded those of 
the corresponding period of 1929 
by 5.4 per cent., according to the 
complete figures for April received 
by the Automotive Daily News. 
Despite a decline in April from 
the corresponding month of last 
year, the retail sales of new trucks 
in Wisconsin continue to exceed the 





Bus Field 





| 


Activities 








South Bend, Wash., May 21.—The 
City Councils of South Bend and 
Raymond have granted the Willapa 
Electric Company twenty-five-year 
franchises to substitute motor bus 
service for the electric traction ser- 
| vice between the two cities. Motor 
| bus service is to be put into effect 
|by July 1 of this year, according to 
| J. R. Snider, secretary of the com- 
|pany. The make of the buses to 
|be used and the exact route they 
| will follow has not yet been deter- 
| mined, according to Snider, but the 





| buses will be of the latest type and | 


will carry twenty-one passengers. 


| 
| 


| Schmidt, president of the Liberty 
| Highway Company, interstate mo- 
jtor transportation concern, an- 
| hounces his firm has been granted 
|a@ permit by the Ohio Public Utili- 


Toledo, O., May 21.—Frank G.| 


record-breaking level of a year ago. | ties Commission to pick up and de- 

For the first four months the total | liver freight at all towns and cities 

was 4,642, as compared with 4,404 in| between Toledo and Akron. Over- 

the corresponding period of last |night service began May 12 via 

year. | Fremont, Sandusky, Norwalk ana 
The April sales were 1,723, as | Wellington. 

against 2,056, a decline of only 333 | 








units from April, 1929, equal to 16 | 
per cent. | 

There was a good seasonal in-| 
crease of business last month, the | 
registrations comparing with 1,298 | 
in March, an increase of 425 units, | 
or 32 per cent. 


While both Ford and Chevrolet 
Showed gains in the four months’ 
period over the corresponding 
1929 months, the Chevrolet in- 
crease was more substantial. The 
Ford registrations through April 
30 were 2,049, as against 2,029 a 
year ago, while Chevrolet regis- 
tered 1,791 trucks, as compared 
with 1,357 in the 1929 period. 
Internationa] also set up a gain 
this year over last, with four 
months’ registrations of 295, as 
against 259 in 1929. A gain also 
was shown by Mack, while Federal 
and Fargo held their own. 

Following are the commercial car 
registrations in Wisconsin for the 
first four months of the year, as 
compared with the corresponding 
period of 1929: 


23 | 
_| Lincoln, 


Jersey City, N. J., May 21.—A re- 
quest to run an intrastate bus line 
in New Jersey was made today by 
the Jersey Central Transportation 
Company to the Jersey City Com- 
mission. The application was turned 
over to Superintendent of Trans- 
portation Curry, who will file a re- 
port. The line is now doing an in- 
terstate business from New York 
to Harrisburg and Philadelphia. A 


passengers in Jersey City for New) 
Jersey points. 


Boston, Mass., May 21.—New Pull- 
|man coach buses, each with a seat- 
|ing capacity of twenty-nine persons | 
and equipped with radio, have been | 
placed in service for transportation | 
|of passengers from the city proper | 
| to the Boston Airport by the Boston 
}and Worcester Street 
|through an arrangement made by 
the Colonial Air Transport Service. 


|A similar arrangement 
| made in New York with the Capitol 
}Bus Terminal Company. Trips in 
| Boston will start from the B. & W. 
|/bus terminal and the Hotel Statler 


/RAILROAD TO SUBSTITUTE 
'BUSES THAT CARRY MAIL, 
| BAGGAGE AND PASSENGERS 


Neb., May 21.—Missourt | 
| Pacific Railroad has obtained per-| 
‘mission from the state railway com- | 
;mission to experiment with substi- 
| tuting specially constructed buses) 
that will carry baggage, mail and | 
express, aS well as passengers, on | 
the branch line between Lincoln and 
!Union. These vehicles will be op- 
|erated on the same schedules and 


1930 1929 

NS it ig oo ocee wees 2,049 
ae 1,791 
International ......... 295 
SN SS a5 Gara aa 136 
EERE Ser ee 85 
| 5) 3 SASS 83 
Cee 52 69 | 
oreo o's ss aida imi nin 47 ° 
CE os haweaen annie 38 39 
a6 cet wean ae be 37 42 

Diy caw eewalaamak 35 14 
ee 22 28 
a ooo aes Gite Rward 16 16 
eee as cain tke 13 ’ 
Brockway-Indiana .... 10 - 
Studebaker ...... 10 16 
Willys-Knight ........ 6 9 
Ee EE cep 3 t 
RE a cekcuess eng bneia 3 t 
Miscellaneous ......... 103 94 

Totals Se ree 4,642 4,404 

*Then the Whippet six. ‘Not in 
production. 


Following are the new commercial 
car registrations in Wisconsin in 
April, as compared with April, 1929, 
and March, 1930: 

April,April,March, 
1929 1 





1930 930 

ee 807 897 543 
Chevrolet ....... 568 738 482 
International.... 124 136 
MD. go aca ones 36 62 3 
i ae 32 39 22 =| 
NS or ara Giea 31 45 24 CO 
Diamond T...... 29 25 11 
BEOTTME ....cccce 15 15 3 
Whippet .....00% 9 ) 12 
RR = 8, 18 
Federal a 7 14 14 
MEOWOre ...ccccee 1 9 1 
EE. 56 ¢c0n te 6 + aS 
BED: gah eccaaee 6 15 e | 
Brockway-Ind.... 3 es 4 | 
RRA 3 3 5 
EE 0 cco sana 2 5 28 
P< che aan ‘ - tas 1 
i . cseades 2 3 Pe 
Studebaker ..... 2 5 2 
DE fo gc patie 1 Fis 1 
Willys-Knight .. 1 re 2 
Miscellaneous ... 21 32 26 

yo) Pe 1,723 2,056 1,298 

*Then the Whippet Six. *Not in 
production. | 


STEWART OF GRAYS HARBOR 
NEW G. M. C. DISTRIBUTOR 
Aberdeen, Wash., May 21.—Grays 
Harbor distribution for G. M. C. 
trucks hereafter will be in the 
hands of the M. M. Stewart Com- 
pany, Buick-Marquette distributor, 
according to Malcolm Stewart, who 
heads the concern. Frank Davidson, 
who for the last year has h 
charge of the independent distribu- 
tion of G. M. trucks in this 
territory, will take charge of the 


| stop at the same towns as the trains | 
land, if successful, the number will | 
|be increased. Other railroad com- | 
| panies, the commission is advised, 
are contemplating making similar 
| substitutions. 

| 
| operate bus lines between the larger 
cities in the state, but this service 
|is supplemental to the main line 


‘law prevents them from picking up| eansbure. 


Railway, | 


has been} 


The Burlington and Union Pacific | 


| by Joseph P. Mahan for the opera- | 
| tion of buses between Trenton and | 
Seaside Park has been approved by | 
|the Board of Public Utilities Com- | 
missioners. 
| Les Angeles, May 21.—Doubling of 
| the present working force of 150 at 
| the El Segundo plant of the Pick- 
| wick Motor Coach Works by May 
| 15, preparatory to large-scale pro- 
| duction of duplexes, night coaches 
| and other Pickwick models has been 
announced by Dwight E. Austin, 
| vice-president and general manager. 


Trenton, N. J., May 21.—Approval 
|has been given by Public Utilities 
|Commission to municipal consents 
(involving the operation and rerout- 
ing of buses in six cases. They are | 
|as follows: Public Service Co-ordi- 
nated Transport, transfer of munici- | 
pal consent given Edwin B. Loomis 
for operation of line on Hillside 
jroute, between Hoboken and Cliff- 
| side; Coast Cities Railway Com- 
|pany, for rerouting of buses in As- 
bury Park and Neptune township 
'on northwest Asbury Park route; 
same, for change of route in Spring 
| Lake, on Belmar-Manasquan route; 
Public Service Co-ordinated Trans- | 
port, transfer of consents obtained 
iby five independent operators for | 
like number of buses on Hillside 
|route, between Hoboken, Cliffside | 
}and Fort Lee; Rollo Transit Cor- | 
| poration, to reroute 


its buses in 


NEW BUS DELIVERIES 
SHOW BIG INCREASE IN 


NEW JERSEY OPERATIONS 


Newark, N. J., May 21.—Growth 


of bus operation in New Jersey is | 


reflected in the large increase in 


|mew bus deliveries reported in the 


past few weeks. 

The Public 
Transport of this city led in the 
number of deliveries, receiving one 
Mack model BK, 
city type bus; one Mack model BK, 


twenty-nine - passenger interstate | 
bus, and eleven White model 54 
buses. 


Other deliveries 
Rollo Transit Corporation, Keyport, 
two Mack model BC, twenty-nine- 
passenger city type buses, and one 
Mack model BK, twenty-nine pas- 
senger interstate bus. 

North Jersey Bus Company, Pat- 
erson, two White model 65A buses. 

Walter Shaffer, Bernardsville, one 
type W city service Yellow bus. 

Garfield - Passaic Transit Com- 
pany, Garfield, two White model 
65A buses. 

Jersey City-Lyndhurst Bus Com- 
pany, Lyndhurst, one White model 


|54 bus. 


Samuel Alban, Bayonne, one 


| White model 65A bus. 


Passaic - Athenia Bus Company, 
Clifton, four: White model 65A buses. 
Spring Valley Coach Company, 


Spring Valley, two white model 54/| 


buses. 

Ridgeway Shore Lines, North 
Woodbury, one White model 65A 
bus. 


| call 
| dealers to rally against deleterious 
Service Co-ordinated | 


forty-passenger 


reported were: | 


‘various makes of cars. 


Ago 


— 


Connecticut A. D. A Asks 
Dealers to Oppose All 
Unfavorable Legislation , 


| Bridgeport, Conn, May 21.—A 
to Connecticut automobile 


legislation at the fall session of the 
state General Assembly was sound- 
ed at a meeting of the Connecticut 
Automobile Dealers’ Association, 
held at Housatonic Lodge, near 
here. Warning was given that an 
attempt to double the state gaso- 


| line tax, making it 4 cents on a gal- 


lon instead of 2, was almost certain. 

Col. Thomas W. Campbell, presi- 
dent of the association, had charge 
of the meeting, which was attended 
by 150. He introduced Attorney 
Kendall Pierce, counsel for the as- 
sociation and “legislative watch- 
dog.” Better attendance at. legis- 
lative hearings on measures affect- 
ing the automotive industry was 
urged by Attorney Pierce, who said 
that at nine hearings held at the 
last session Only nine dealers ap- 
peared to defend their cause. 

Among the measures expected to 
be brought up at the fall session in 
Hartford are a clear title bill, and 
one providing for complete compul- 
sory auto insurance. Both were 
discussed in detail by Attorney 
Pierce. 

Col. Campbell in his talk declared 
that the automobile business in 
Connecticut exceeded all others in 
volume, with 3,278 dealers handling 





—— 




















| 
| 


yA; | 

aaa Trenton, N. J., May 21.—Transfer | 
94| of the Pennsylvania General Tran- | 
97 | Sit Company of the franchises held | 


NASH DEALER? 


HARP competition for retail 
business is directing the atten- 
tion of the automobile merchant 
more and more strongly to the 


terms of his franchise. 


And to the attitude of the factory toward 


his business success. 


Throughout the Nash selling 


ad|president of 





sales department. 


passenger service. They are con- 
sidering substitution of the new) 
type of buses for the gas-electric | 
motors operated on many branch 
lines. Revenues continue to de-| 
crease on the lines and a number | 
of motors are not paying expenses. | 
The proposed type of bus operates | 
on a cost of 19 cents a mile, or 45 
per cent. less than passenger trains. | 

Railroad executives in tnis section | 
are studying a survey made of truck | 
lines, which carry an _ increasing 
percentage of less than carload | 
reight, with a view to entering that | 
field. Of all cattle now received at 
Omaha, 25 per cent. comes by truck. 


trust and respect. 





ity. 


the feeling between factory and dealer is 
one of pleasantest co-operation—of mutual 


C. W. Nash has laid the foundations for this 
mutual confidence on firm grounds: 


— by the determination to build an outstand- 


ing 





product—the Nash “400.” 


—by astrict factory policy of build- 
ing cars month to month on dealers’ 
orders. No Nash dealer is asked 
to take more cars than he feels he 
can sell quickly and profitably. 


— by the establishment of a parts and 


organization 


service policy that is fair and equitable to 
the Nash owner, the Nash dealer and the 
Nash factory. 


With this superior product—and with these. 


A PARTIAL LIST OF 1930 NASH 400' FEATURES 


Radiators with Built-in, Automatic Shutters—Powerful Motors—7-Bearing, Hollow Crankpin Cramk- 





New Body Designs—LongWh 


TEXAS BUS ASS’N TO 
CONVENE IN FT. WORTH 


Fort Worth, Tex., May 21.—| 
Members of bus governing bodies 
from at least half of the forty eight 
states will be brought to this city 
for the 1931 convention of the 
Texas Bus Owners’ Association, 
under plans discussed at a meeting 
of the recently chosen directors 
here. 

A. T. Barrett, Fort Worth, is 
the Texas associa- 
tion; R. C. Bowen, Fort Worth, 
vice-president; Ed C. Ekstrom, San 
Antonio, treasurer, and J. C. Car- 





SINGLE SIX 


superior factory policies—the Nash dealer 
is encouraged to make—and is making, a 
superior sales record. 





shafts —Self-Energizing, Cable-Actuated 4. Wheel Brakes —Fuel Feed Pump — Centralized Chassis Lubrication—Double Action Hydrauli¢ 
Shock Absorbers —Adjustable Front Seats —Steel Spring Covers, with Sealed-in Lifetime Lubrication —World's Easiest Steering— Starter 
Control on Instrument Panel —insulated floor board and dash —AND THESE ADDITIONAL FEATURES IN THE EIGHT: Straight-Eight, Twin- 
ignition, 16 Spark Plug, High-Compression, Valve-in-Head Motor —9-Bearing, Integrally Counterweighted, Hollow Crankpin Crankshaft 
—Aluminum Connecting Rods — Steering Shock Eliminator—All windows, doors, windshields, Duplate Non-Shatterable Plate Glass. 


PRICES RANGE FROM $935 TO $2385 F. O. B. FACTORY 


TWIN-IGNITION EIGHT TWIN-IGNITION SIX 


(1976) 





rington, Austin, secretary. 


J 


os fii 


8 coleman LIOW DOES YOUR FRANCHISE ° 
CHECK WITH THAT OF THE 





ZaBROTO 


ge wD 


+) 


mnotronoes 


— 
— 


ad9 ee 


ore? = 


c 


[Se Ss toe 


‘Om 


nea. 


co 


OE Re one) 


2S aodsas 





iad . AUTOMOTIVE DAILY NEWS, THURSDAY, MAY 22, 1930 


) 














Every Person Who 
Automotive Industry C 


Es automotive transportation in preference to any other 
form of carriage. 


Use buses, if there is a bus line available, instead of railway 
trains or electric lines. 


Ship by motor truck whenever possible, getting the benefit 
of door-to-door transportation, without the delays and possible 


dangers of transshipment. 
Use your own cars for all purposes. 


Use airplanes for your personal transportation and for 


your mail, 


Automotive transportation is better and cheaper than any 
other kind of transportation in use today. But more than that, 
every manufacturer, every dealer, every garage, every filling 
station, every specialty shop and every user of motor transpor- 
tation has a direct, personal interest in increasing the use of auto- 
motive vehicles in this country. It means dollars in every one’s 
pockets when automotive transportation is employed instead of 
other mediums of transport. 


The automotive industry in the United States directly and 
indirectly pays wages or salaries to 5,000,000 people, who get 
their ‘living in whole or in part from the manufacture, sale or 
operation of motor equipment. This means that at least 20,000,- 
000, counting the dependents of those actually employed, get their 
bread and butter from the automotive industry. Every one of 
these people should be interested directly in increasing the use of 
automotive transportation. Every mile traveled by a motor 


recor jVehicle, every added cent of revenue derived by motor vehicles, 


whether in passenger or commercial transport, increases the 





Manufacturers 





FACE your employees, your distributors, your dealers and 
service stations to use automotive transportation. 








: USE AUTOMOTIVE TRA 
N PREFE! 





—— 








Gets 


Own Pocket 
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By ALEXANDER JOHNSTON. 





demand for the vehicles, for the equipment that goes into the 
the gas, oil and tires they use and the service they need. All ail 
increases put wages and dividends in the pockets of workers of 
every degree, from executive to mechanic’s helper. deriving their 
income from automotive sources. 


There are somewhere between 25,000,000 and 30,000,000 
motor vehicle owners in this country. They depend on theft 
vehicles for all types of transportation. The more intensively 
this country becomes motorized the greater the demand for 
cars and trucks, the higher the production and the cheaper the 
cost of motor transport. The general use of motor vehicles in 
the United States is what has enabled manufacturers to reduce 
prices for their units, until now there is a motor vehicle for every 
family in the country. A still greater use will mean lower prices 
and cheaper transportation for every one. 


There is not the slightest need for apology in urging every 
one to use automotive transportation whenever available. Motor 
transportation is the best and most direct means of getting fram 
place to place that we have. Bus lines carry passengers, in @ 
great majority of cases, from door to door, and do it in just abogt 
the same time that the railways consume from station to station, 
Truck lines carry freight from the door of the shipper to the door 
of the consignee. In sending freight or express matter by rail 
there may be as many as five or six transshipments before the 
consignment reaches its ultimate destination. Every transferiof 
package or bundle means a delay and also involves danger :of 
breakage or loss by other means. 


In personal transportation, no other form of transport can 
compare with the private car. It has no schedule; there are no 
waits for starting, no stops, except for accident, from which no 
means of travel is immune. 





Distributors-Dealers 


TJRGE your employees, your customers and every one you 
meet to use automotive transportation. 
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by So Doing 








N,| Editor Automotive Daily News 





For rapidity of travel, especially for long distances, no other 
form of transport can compare with the airplane. Efficient 
( business men are using air service more and more to speed up the 
> Various processes of commercial enterprise. 





Proponents of other forms of transportation are not making 
the mistake of giving business to rival mediums. Do you suppose 
that the railways ship by motor truck, except for final delivery. 
and when they cannot avoid it? 


Do steamship companies ship by truck, except when they 
have to call in this more mobile means of transportation to finish 
what they have begun but cannot conclude because of their defi- 
nitely limited scope of travel? 


Do electric lines employ motor transport for delivery of 
shipments, either in or out, except where they actually are com- 


- yPelled to call for help? 
y 


Automotive manufacturers, on the other hand, are one of 
the most prolific users of railway freight service in the country. 


In an average year the automotive industry will ship in the 
neighborhood of 4,000,000 carloads of material by railway. Of 
this total, about 1,000,000 carloads will be completed motor cars 

“ and trucks. The remainder will be raw materials being poured 
into the factories—steel, iron, lumber, cloth, leather, glass, rubber 
and a host of other products that go into the making of the mod- 

®% ern motor vehicle. Then the shipment of crude oil, gasoline, 
lubricants and products in that field will account for nearly 
1,500,000 carloads. The highway building industry annually 
ships and receives 1,000,000 carloads of materials that later 
emerge in the form of completed highways, to encourage a 
greater use of motor vehicles. 





Jobbers 


‘ BRGE your employees, your customers and all with whom 
they come in contact to use automotive transportation. 











Jan Put Money in His 


As a matter of fact, the automobile industry, with its ships 
ment of completed cars and trucks, ranks third among the induss 
trial shippers of America. Only petroleum and iron and stee} 
exceed the automobile business in volume of railway freigh 
shipments. | 


If the automotive manufacturers decided to divert all thig 
movement of materials and finished products from the railwayg 
to truck haulage, they would add a tremendous volume of busi« 
ness to their own plants. Obviously, all this freight could not ba 
moved by trucks at the present time, but undoubtedly a considers 
able portion of it could be. 7 


Delivery of finished vehicles over the highways can easily, 
be made a major factor in the situation, with a consequent reduc 
tion in the toll that our industry pays the railways. Direcf 
delivery has grown in importance during the last few years, and 
it should continue to develop. 


If there is one industry which has the fundamental ability 
to “lift itself by its own boot-straps,” it is the automotive business, 
The reason is that our business is supplying transportation. W@ 
supply practically every form of passenger and commercial road 


transportation known to the earth’s surface. And we have 


appropriated the air as well. But we never have used to tha 
fullest possible extent the very commodity that we supply. W@ 
have not utilized automotive transportation to its fullest possible 
potentialities. 


This present year would be no bad one in which to increa 
our own use of our own transportation medium, the cheapest = 
best that exists in the world today. 





Maintenance Men and Others 
[J*ee your employees, your customers, all with whom you 





make contact, to use automotive transportation. 
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New Dealer Appointments 
By States and Makes 











; CANADA “ se | FLORIDA 
Nash—R. A. Dil indsor, | Graham - Paige — Robe 
Marmon- Roosevelé — Blais Motor | | Company, Sashenn, Beach: Ward 
Bales, Mont Laurief, Quebec. Leonard Company, Orlando. 
CALIFORNIA b EI | GEORGIA 
Geoham- Paige—J. W. Nichols, Marmon-Roosevelt—Kutchey Mo- 


Nash—Ukiah Nash Sales, Ukiah; tor Company, Savannah. 


Graham-Paige— Schuff’s Garage, 
Milstadt 
Nash — Grand Avenue Garage, 
Fox Lake; Mundelein Garage, Mun- 
delein; Freeport Nash Sales, Free- 


port. 

INDIANA 
Durant—Arthur Winegard, Milan. 
Graham-Paige—E. R. Jackson 

Motor Company, Lawrenceburg. 
IOWA 
Durant—Dailey & Bureker, Alli- 
son; Wearth Auto Company, Ames; 
Heiman & Son, Buffalo Center. 
Graham-Paige—J. D. Tucker & 
Son, Jefferson. 


MAINE 
Graham-Paige—Howard L. Rus- 
sell, Falmouth Foreside. 
Nash—Bar Harbor Motor Com- 
pany, Blue Hill. 
MARYLAND 
_ Graham-Paige—C.S.Church 
Motor Company, Galena. 


Nash—Spencer T. Honig, Inc., 
Baltimore; Nash Ott Motor Com- 
pany, Cumberland. 

MASSACHUSETTS 


Durant—Gilbert’s 
Service, Canton. 

Graham-Paige—Edward J. Dutra, 
Cohasset. 





Star & Durant | 


Sales, Wyandotte; Charles W. Beir, 


Richmond. 
MINNESOTA 
Graham-Paige—E. F. Franklin, 
Blue Earth; A. J. Smisek, Lonsdale. 
Nash—Laine Nash Motors, Pali- 
sade; Tourist Garage, Keewatin. 
MISSISSIPPI 
Graham-Paige— W. E. 
Motor Sales, Canton; 
Laurin Motor Company 
tributor) Jackson. 
MISSOURI 
Durant—Chester L. Buck, Corinna. 
Graham-Paige —Freeman Motor 
Company, Boonville; Bantle Motor 
Company, University City. 
MONTA 


Harreld 
Holt-Mc- 
(Dis- 





























Dowrelio Brothers, Martinez. | IDAHO KANSAS Nash—Fegeral Motor Car Com- NA 
Marmon - Roosevelt — Lillard & Nash—Ward Johnson Motor Com-! Nash — Erbert Motor Company, | pany, Winchester. Nash—Howard Pierce, Incorpo- 
Tarbell, San Pedro. | pany, Rexburg. | Ellis; F. H. Neff, Selden. MICHIGAN rated, Butte. 
DELAWARE , ILLINOIS | KENTUCKY Durant—Bryan Forsyth, Tuscola. NEW HAMPSHIRE 
Nash —O. J. McNatt, McNatt’s! Durant—Davies Motor Sales, Chi- | Graham-Paige — Griggs Motor Graham-Paige—Decker Motor Marmon-Roosevelt—Hanover Ga- 
Garage, Odessa. cago. Company, Laurenceburg. Sales, Detroit; Morrison Motor ' rage, Manchester. 
AUBURN—46-385. 120 W. B. DUBRANT—“63."" 6-cyl. 112 W. B. HUDSON—8-cyl. 119 NASH—Twin Ignition Eight. 124 W. B. STUDEBAKER—Six. 6-cyl. 114 W. B. 
Sport Sedan 995|Sedan 1,095 (Three Speed Transmission) ee cae nainiee ieeees 1,200 5 2-dr. Sedan . .1,675/5 4-dr. Sedan ..1,795 a Sedan - -935/Sedan .......... 
Cabriolet 1,095) Cou coos 045) 0 2 Coupe ....... 895|Regal Sedan.....14865 
Phaeton « GND = so weccckes 1,100|5 Phaeton ...... 1,300 . : ' 
a «gle Se = ge 895) Stan. Sedan "15150|Sun Sedan :.... 1,335 NASH—Twin wre Eight. 133 W. B. Tourer ........ .965|Landau Sedan. ..1,135 
AUBURN—8-95. 125 W. B. es f 7 Touring ..... 1,845/5 Victoria |... .2,045 4 Coupe - 985) 
Sport Sedan. ...1,195|Cabriolet_ ......1,295 DURANT—“66" G-cyl. 112 W. B. HUDSON—8-cyl. 126 W. B. 2-4 Cabriolet . 1,875 Ambassador ..2,095 sTUDEBAKER—Dictator. 6-cyl. 115 W. B. 
Sedan ....1,295|Phaeton Sedan. . 1,395 (Four Speed Transmission) Tour. Sedan ..1,250/7 Phaeton .1,506 2 Coupe ...... ’ . eee 2,195 Club Salis 1,095/Sedan i 1.195 

AUBURN—8-125. 130 W. B. Coupe (i. S.)....008| Phastem ........ a ne rg Bene Mae oa 3 Touring sie wl ccm | nn 86) Regal Tourer. ...1,265 
Sport Sedan 1,495! Cabriolet 1.595 * r. Sedan 995) HUPMOBILE—Series S Standard. 111 W.B. neau Cowl) ..1,975! 5 Tourer .1,145/Regal Sedan... .1,295 
Sedan .1,595!/Phaeton Sedan. . 1,695 DURANT—“70." 6-cyl. 119 W. B. oo. Coupe 908i Cabriolet (RS).1,110 OARLAND.-d-e04, 122 W. B 4 Coupe ....... 1,195|Regal Brougham. 1,205 

BLACKHAWK—6 or 8 cyl. 127'2 W. B. (Four Speed Transmission) Coupe (BS) 1.09515 Phaeton Aas L138 een 025/Sport Coupe.....1,115 STUDEBAKER—Dictator. 8-cyl. 115 W. P 
: posse creeees 2! ett 4 ps agar ol se by red Coupe (R. 8.) ..1,195|4-dr. Sedan ....1,285 HUPMOBILE—Series C. Standard 121 W.B. Coupe ......1,045/4-dr. Sedan. . 1,145 om Sedan..... ie 195'4 Coupe ........ gts 
Seda 7 I 2,595 . 4 7 — = OUDS nc ccees 255) ‘5 r. 
2 Coupe 2,395'4 Speed. (T.C.).2,735 DURANT—6-14. 6-cyl. 5 4-dr. Sedan... ..1,695|7 Phaeton (5 disc 2dr. Sedan. : 1,065) Custon Sedan... .1,196 a noeeueues 3 "395! Reoel areca” m. L4as 
2 Speedster 2 535! (Three Speed Transmission) aoe, (R.S.)..1,695|_ wheels) see 2a a. : sere 1,285|Regal Sedan... .1,415 
BUICK—“40" G-cyl. 118 W. B. Business Coupe..785:*DeL. Coupe ....945 3Cebriclet . LatOl) caeeedan (5, 94, OLDSMOBILE—6-cyl, Standard. 11346 W.B STUDEBAKER— Commander. cyl. 
2 Bus Coupe .1.260'4 Spt. Roadster 1.310 Stan. Coupe(RS). 815! *DeL Phaeton 960 mupeonas . se 7‘ eae 2-dr. Sedan..... 895) 4- OP. BORO. ccces 995 B. 
5 Sar. Godan 1.27015 Phaeton . ‘319 Stan. Sedan 845|*DeL. Sedan “975 OBILE—Series H. Standard Models. Coupe . .895|Con Roadster.... .995 2 Bus. Coupe.. bey Regal Roadstr.1,495 
4 Special Coupe.1,300/5 4-dr. Sedan ..1,330 *DeL. Roadster. .935| 54-dr Sedan. ..2,080/7 Phaeton (5 disc Sport Coupe......965|/Pat. Sedan... |. 1,060 5 Tourer ...... 1,395|Con. Cabriolet..1,545 
BUICK—"50." 6-cyl. 124 W. B. *Six wire wheels. aoe a bie Fyre wheels) .... 199 Phaeton - 965) an .........1,425|Regal Sedan... . 1,545 
; ‘ c ‘oupe 5 Town Sedan (5 " P ee B *m.1,5%6 
4 Coupe ...1,510/5 4-dr. Sedan... 1,540 DURANT—46-17. 6-cyl. 2 Cabriolet (RS)2,155| disc wheels).. .2,190 oa $70) © S i Spe. wee me Regal Brough. 18 
BUICK—50."" 6-cyl. 132 W. B. (Four Speed Transmission) HUPMOBILE—Series U. Coupe .. :970'Con. Roadster... 1/070 STUDEBAKER—Commander. 8-cyl. ., 
4 Roadster 1,585'5 4-dr. Sedan 1,760 Business Coupe...995|*DeL. Coupe....1,155 7Sedan ........ 2,495|7 Limousine 2,645 Sport Cou .1,040'Pat. Sedan...._. 1,1 120 W. B. 
7 Phaeton 1595/7 4-dr. Sedan ..1,910 Stan. Coupe *DeL. Roadster..1,155 JOR Phaet . . 1,040} aed ) 
4 ; adster..1, ORDAN—70. 8-cyl. 12 . on 
; A — 17401 saa iecapnanainamaais Stan’ , mR 10a! Mm > oi Sunshine Sedan ro oe OLDSMOBILE—6- -cyl. De Luxe. 11342 W.B. o—:: RHA tere 
< . - 1,00 eL. edan. ° (collapsible) . . 1,495} Victori 1,515/C Cc let. .1.695 
e < ’ 2-dr. Sedan... .1.02 ctoria .... . on. abriole . 

c apmtac—. cyl. 110 W. B. Six wire wheels JORDAN—Standard 80. 120 W. B. Coupe .... £2 1088| Gon. 5 ow Tigs 4 4 Spt. Coupe. ..1,545/5 Regal Sedan. .1,695 
= Fisher Custom ’ ELCAR—75-A. G-cyl. 117 W. B. 5 Sedan . .1,795|Coupe .....1,795 Sport Coupe. .::1,095|Pat. Sedan... |. 1,199 § Regal Tourer. 1,595|7 Sedan ........ Loe 
2 Coupe 3,296)5 Sedan 3,695 2 Roadster 906)4 Con, Landau. .1.268 JORDAN—Great 90. 8-cyl. 125 W. B. yo re 1,095) STUDEBAKER—President. 8-cyl. 125 W. B. 
4 a n —— + onle sabe 4 Roadster 1,245!5 Club Sedan...1.295 5Sedan ........2,295|Sport Sedan ... .2,595 OLDSMOBILE—6-cyl. 1134¢ W. B. Sedan ....... .1,795'State Victoria... .1,995 
© aa ae 3'898). mp. Sedan +99 2 Coupe .».-1,246,5 Sedan ..... 1,295 Coupe "(Stand- |Playboy Road- (5 Wire Wheel Equipment) 4 Roadster ....1,795|Con. Cabriolet. ..1,996 
» Some bears 4 Coupe .......1,265 ard) 295) _ ster 2,595 2-dr. Sedan......950/4-dr. Sedan.....1,059 State Sedan... .1,995) 

CADILLAC—8-cyl. 140 W. B. ident, Cok. ee & Coupe (convert-, 495(oPeedP Oy ‘Sport 2.195 Coupe “950/Con. Roadster... 1,050 STUDEBAKER—President. 8-cyl. 135 W. B. 

Fleetwood Custom 4 : : , . aeton ......4 Sport Coupe....1,020 Pat. Sedan. 1,115 7 Tourer .1.845'State Victoria. . .2,296 
* Randater 3,450!/5 Sedanette 4,595 3 ner ped en : a. Landau Hy JORDAN—Great 90. &-cyl. 131 W. B. Phaeton ee 7 Sedan 2'095'5 State Brough.2,345 
5 Sedan .. 4195/7 Imperial 4.595 > Coupe ‘salt mae ies te’ 3 4jo)) Sedan Limou- |), PACKARD—726. Standard $. 12742 W. B. 7 State Tourer.2.145|/State Limousine. 2,595 
5 Sedan Cabrio4 245! 5 A. W. Phaeton4,700 4 Coupe 11565 — AS Seah : ‘ . 5 Sedan ... «2, 485) 7 State Sedan. .2,295, A 
7 Sedan ... 4.295'Town Cabriolet .4,995 JORDAN—Speedway Series. 145 W. B. " STUTZ—Standard. 8-cyl. 1344¢ W. B. 
Imperial $395) Town Cabriolet. 5145 ELCAR—06, 8-cyl. 128 W. B. “Ace” Roadster |“Sportsman”’ PACKARD—1733. Standard 8 13414¢ W. B. - r- r—Stan saan ae 34t¢ a 3 iss 
mp abrio 445\Lim. Brougham.5,145 4 Roadster 1.635 : = aeton . 5,550| Sport Sedan...5,550 4 Phaeton .....2,425|5 Club Sedan... .2,675 = VOUPe ...-.--3, 9'9 Coupe .......- 49: 
oe ssa 2 Coupe. .......1,643/4 Pleetwing Sed. 1.695 | KISSEL—White Eagle 73. 117 W. B. 4 Roadster... ‘a -425|5 Coupe ........ 2.675 4 Speedster. ||. 3:450/9 Sedan. 3 B08 
y , -4 Coupe..... 2,785 : 7 % 
Eg Fr 4 Con. Landau.1.665.5 Princess Sed..1'695 4-dr Bro. Sed. -1,599/Sedan -.........1,695 7 toe Hy ge -2,785 tor Speedster .3.450/4 Speedstr (TC). S700 
. . 3 , = 4 Coupe ....... 65} All Year Coupe Coupe Roadster 8 : |4 Spt. Phaeton. .2,725 
Fleetwood Custom ELCAR—130. 8-cyl. 130 W. B Rdstr (F-T.)..1,695| (Solid ‘Top)....1,695 2-4 Con. Coupe.2,550/7 Sed. Limous...2,885 © STUTZ—Custom. S-eyl, 145 W. B.: ’ 
2 Roadster ....5,350/Town Cabriolet op area 194514 Con, Lamdou..1.00¢  MUSSEL—White Eagle 96, 195 W. @. FACKARD—14@. Custom 8. 140% W. B. 4 Speedster ...3.745/4 Speedster (TC)3.996 
2 Coupe . 5.800| (Leat ...-7,150 5 Sedan | 1'995|4 Roadster 11995 4-dr. Br. Sed...1,995|Sedan ......... rT ete ~~ BO = S00) Soden ........ 3.585 7 Sedan °3'895|7 Limousine |. _3,095 
2 Con. Coupe. “8:00! Lim: Brougham. 7.150 5 Club Sedan..1,995|5 Touring .._ |. ‘995 All Year Coupe |Speedster ||| || .2/195 Roadster. . 3.1905 Coupe ._......3,650 7 Sneedster ||. _3:775/5 Com. Sedan . .4,396 
5 Club Sedan. ..5,950/7 Sedan ........7.225 4 Coupe ..... '1,995|7 Sedan 2:120 | Rdstr (F.T.) .2,095|‘Tourster 2 igiep 2-8, Coupe...... 3,295/5 Club Sedan... 3 le as aot 
5. Sedan .....6,950/5 Imperial .....7,300 ELCA 29. Sexi. 187 w “ss ° Coupe Roadster gg at 7 Touring ......3,325|7 Sedan 185 STUTZ—Salon. &8-cyl. 145 W. B. 
5 Sedan Cabrio. 6125/5 Imp. Cabriolet. 1. 350 R—120. 8-cyl. 127 - B (Solid Top). .2, oosit ‘ania & 2'595 2-4 Con. Coupe.3,350/7 Sedan Limous. 3: 885 5 LeBaron Sed. .4,795|7 LeBaron Se-Li.5,195 
5 Phaeto 6.150/A. W. Phaeton.7,350 5 Touring ......2,465/7 Sedan . 2,645 aes ove 4 Spt. Phaeton. 3,490) 5 Le Baron Lim.4.995|5 LeBaron Tr-C5,610 
, meee” cays : 6,225/7 ‘Imp. Sedan. 7.525 5 Sedan 2.465) KISSEL—White Eagle. Model 124 ma 
p a All Year Brou..3.185|4-dr’ B. Sed.3.275 PACKAERD—745. De Luxe 8. 14514 W. B. 6 LeBaron Brou4,995|7 LeBaron Trans. 
5 Imperial .....6,300/Town Cabriolet — ELCAR—140. 8-cyl. 135 W. B. r. Brou. Sed.3, 7 Touri 6 LeBaron Sed .4,995| Town Car ....5,700 
5 Imp. Cabrio. .6.350| (Opera seats) .8,750 Coupe Roadster | Speedster rer ouring -4,585|5 Sedan ....... 4,935 
> a ! p +159 4 Roadster 2.64515 Sedan 2.645 (Solid Top) . .3.185/T. t 3'975 4 Phaeton '4.585| 5 Coupe ‘5100 &§ LeBaron B-Li5,195|7 Fleetwood Trans. 
4 - Sedan... .6,525|Town Cabriolet 4 Con. Landau.2.645|5 C Sed 2750 All ¥ p) . ours sd tenes 3 2-4 Roadster... .4'585/5 Club Sed "5'159 6 LeBaron S-Li5,195| Town Car ....7,495 
. Phaeton.6,650| (quarter win- . on. an , ear Coupe | 7- - 3,785 974 “Got | ub Sedan . 5,15 ; 344 
2 Coupe 6.850| dows) 8,750 ESSEX—6-cyl. 113 W. B. Rastr (P.T.)..3,185)Berline Sedan 3,885 2-4 Con. Cou Br oe oe ae ee See ee 
2 Con. Coupe. .6.900)Town Cabriolet 2 Coupe sani ieenshees ees LA SALLE—8-cyl. 134 W. B. ¢' Don, Coupe.4.0081 7 Sedan Limous.5,350 5 Versailles .. .4,145/4 Longchamps . .4,145 
§ Club Sedan 6.950! (leather Coupe (RS) 750' Phaeton 925 Fisher Custom P 5| STUTZ—Chateau Weymann. 8- - 145 W.B. 
5 Sedan ... 6,950! quarters) .8.750 Coach . 765'|Roadster . 925 2 Coupe ...2,490'5 Town Sedan. 2, 590 PACKARD—Speedster. 134 B. 5 W 15 Ww 
Town Cabriolet.7,000'Lim. Brougham.8,750 Stan. Sedan 825'Sun Sedan 995 5 Sedan ; 2.5657 Sedan ... 775 4 Phaeton ..... 5,200,4 Victoria ...... 6,000 PS devas 4,545 Monte Cs Carlo. .4,695 
5 Sedan Cabrio.7.125|Town Brougham.9,200 Touring Sedan . 875 2 Con. Coupe . 2, 500! 7 Imp. Sedan 2 g25 4 Runabout ...5,200/5 Sedan . 6,060 aumont ...4,546| Monte Carlo. 
Town Cabriolet.7,150!Town Brougham.9,700 - 5 Coupe PACKAERD—individual Custom. 145 4% Ww.B. VIKING—8-cyl. 125 W. B. 
CHEVROLET—6-cyl. 107 W. B. ORD—Medel A. 4-cyl. 103'¢ W. B. LA SALLE—8- ot tienen 134 W. 24-dr. Cony. Coupe 6 Spt. Cabriolet 5 4-dr. Sedan .1,695/4 Con. Coupe . . 1,008 
nr ov 495\Coupe 565 Pickup Op. Cab. .430/Standard Sedan 5 Phaeton 2°385|5 Sedan Cabrio..3125 | (Derham) 6334|" iBcegmeny 7,154 Brougham 1,695} 
Phaeton 5\Sport Coupe..... .625 arg nom . + Q win ¥ .. 625 2 Roadster ..2,450/5 Sedanette ....3.825 4 Conv. Victoria |6 Spt. Limousine ’ VIKING—8-cyl. 125 W. 
Sport Roadster bot Club Sedan Bn a Pp: papriaies px 645 7 Touring 2,525/5 Phaeton .....3,995  (Dietrich)- ae (Brewster) ...7,159 (6 Wire Wheel Equipment) 
Coach eee, «es ’ + Sie Rader Gedes 4 a A cag LINCOLN—8-cyl. 136 W. B. 4 Cony. Victoria Spt. Sedan Limo. — 4-dr. Sedan....1,770/Con. Coupe ....1,770 
-_ | pecia edan eee MLL SS 670 7 Spt. Touring..4,200/Town Sedan (2 (Waterhouse) ..6, 514) (Brewster) ...7,334 Brougham es 
CHRYSLER—“6.”" 6-cyl. Sport Coupe 530!'Town Car .. 1,200 4 Spt. Phaeton..4.200| windows) ....4,400 * ype — \7 Laudaulet VIKING—8-cyl. 125 W. B. 
Business Coupe. .795' Roadster 835 De Luxe Coupe. .550 4 Spt. Phaeton (ton-|Town Sedan (3 wet nee ad - 6,694) (Le Baron) .. ..7,339 | 8 
Rov C > : . 6 Cabriolet 6 Spt. Landaulet St. Brougham. .1,795|Sp. 4-dr. Sedan.1,795 
wal, Ooupe onal Phacten |... os FEANKLIN—Series 145. 125 W. B. ny Me ne Ral 40015 yiptows) “* ‘1. (Le Baron)...6,784| (Brewster) ...7,494 SP. Con. Coupe. 1,795; 
UEESE.. : oon 5 Sedan 2.585) Vic. Brougham. .2,695 2 Club Roadstr 4.406) 7 yr oad "4100 6 Sedan Limou. i° Spt. Cabriolet VIKING—8-cyl. 125 W. B. é 
2 Business Coupe 995|Roadster (RS) 1,025 De Luxe Sedan ze7e| son Saeee * ‘fo 5 Coupe 4,400/7 Limousine .4,900 ye, ‘COG, SO eee)... 9,174 DeL. Brough’m 1,855/4 DeL. C. Coupe 1,855 
. Brougham 995|Royal Coupe(RS)1,075 Club Sedan ....2.675|/ Pursuit .....2'759 LINCOLN—%-cyl. Custom. 136 W. B. (Brewster) ...6,904) (Rollston) ....9,849 6 De b. Secon. . 1,005) 
f ecton 1,035;Royal Sedan 1,095 FRANKLIN—Series 147. 132 W. B. 2 Coupe |7 Cabriolet (N. C. 6 Sedan Limou 6 Cabriolet WHIPPET—96A. rH 103's W. B. 
CHRYSLER—70. 6-cyl. Salon Special. .2,715|\Limousin 3.070 (Judkins) 5,000} A. W.) b (Le Baron)...6,954) (Rollston) ..9,984 Roadster (Con. upe yee .525 
5 Phaeton .....1,295'Royal Coupe(RS)1,395 7 Sedan 2'875\Sedan Lim... 3,125 * Coupe Sed och im ore |? Cabriolet for Com: Pur.).475/Coupe (i¢S.) °°. 88 
2-4 R'dster (RS)1,345|Royal Sedan 1.445 Roadster : 2,885) Speedster (5 wire - (Le Baron) 5, 300) 7 Brougham (A. (Le Baron)...6,954) (Rollston) -10,049 Roadster (R.8.)..505/Sedan ........... bead 
2 B’sin’s Coupe.1,345/Con. Coupe (RS) 1,545 4 Berline (2 win.) W.) Brunn....7,000 6 Landaulet | iar 5. 2 
2 Pp p 5 Pirate Tour...2:885| wheels) . 3,425 WHIPPET—98A. 6-cyl. 1121% W. B. 
5 Brougham .. .1.345| 7 Pirate Phaet..2,970/ ‘ B (seekine) in’) 5, 600) 7 Cabriolet (8. C (Le Baron) .. .7,869| Coach 725| Roadster | 
CHRYSLER—77. 6-cyl. FRANKLIN—Custom. 132 W. B. “(Judkins) -.-5,600| Baron ~~... 7,109 , FEEBLESS—6-oyl “61.” 116 W. B. Seda ........ 785| | (Spt. De L.)... .858 
Business Coupe.1,395|/Royal Sedan 1.495 +Dietrich Con. +Holhrook-Avion 1 Limousine \7 Cabriolet (A.W. 2 Roadster ...... 995,4 Victoria .1,145 Sedan (De L.) 850 
Roadster (RS). .1,665|4 Crown Coupe. 1.573 | Speedster 3,725] Sedan ........6,300 (Willoughby) .5,900} non or semi- 2 Coupe ....... 1,095'5 Sedan 1,195 WILLYS—98B. 6-cyl. 110 W. B. 
Towa Sedan 1,445 Crown Sedan 1,595 *tDeuville Sed. .5,100|+Locke Con. Sed.7.600 4 Con. Couse col.) Brunn . .7,200 PEERLESS—Standard 8%. 118 B. 695' 135 
oval Coupe 15 Phaeton (TC).1,795 Dietrich Town Car {Dietrich Pirate (Dietrich) ....6,200;7 Cabriolet (fully 5 Sedan .......1,495)5 Brougham 1,545 2 Coupe .-...-+- Zi Qeeee oladodid dakaes 735 
(R. 8) 1,495Con. Coupe(RS) 1,825 (wood wheels) .5,200 Coupe... 4 Con. Sedan ; collapsible) by 2 Coupe (R.S.).2,795|2 Cabriolet (RS).1,595 2,Roadster  .....695/ Touring. - ge 
CHRYSLER—Imperial. 6 cyl. Derham Cabriol. 6,100! (Dietrich) ...6,600; Le Baron .7,200 5 Club Sedan ..1,545 {See. See Com. eee. eee... ps 
2-4 R'ster (RS)2,995|7 Phaeton 3,195 ‘Wire wheels. ; MARMON—Big Eight PEERLESS—Custom 8. 138 W. B. 4 Coupe (R.S.) ..725) 
2 Stan Coupe. .3:095'7 Sedan . 3,195 GARDNER—Model 150. 130 W. B. 5 Sedan .......2,720(/7 Sedan ........2,920 5 Sedam ....... 2,795|5 Brougham ....2,845 WILLYS—8-80. 120 W. B. 
+ — pi Si 3.09514 Sedan Lim... at Sport Soden +} 268] Coupe ...1,995 ? r e. prongs. 2,170|7 Sedan Lim. 3,120 2 Coupe (R.S.). 2,705) 7 ek ae ee 2,945 Stand. Coupe 1,245|De Luxe Coupe. .1,345 
u m j = . . ’ 0) oof 
5 Town Sedan .3075 } yen | edan . .2,045 4 Saeae ae rN Touring ...... 3,170 5 pg hl .2,845'7 Limousine ....3,145 Stand. Sedan ..1.295|De Luxe Sedan. . 1,395 
CORD—8-cyl. 13746 W. B. GARDNER—Model 140. 125 W. B. MARMON—79. 8-cyl. 5 Sedan Be ll lly ‘" ois WILLYS-KNIGHT—70B. G-cyl. 11242 W. B. 
Sedan 3,095/Cabriolet ....3,295 Sport Sedan 1.5951 B 5 2 Co ( ). TAG co*Baae SOUEMNE ococe ..975!Coupe De Luxe. .1,075 
Brougham 3,095|Phaeton Sedan. 3.295 Coupe 1645! Sedan", 1... 1,608 8 Sedan \-".- 2.09012 Convertible" °” S Glue Sedan. Zeal) et 28 Roadster ae a 
DE SOTO—6-cyl. Sesateter 1,645 : pussies a 5 Coupe (R.S.)..2,120 PIERCE-ARROW—Group A. 8-cyl. 144 W.B be en a eK yore (115 W. B.)...1,193 
Facton 845|Cupe Le Lujo....885 GABDNER—Model 136. 122 W. B. -dr. Brough. .2, ‘ ans a 
Roads'r Espanol.845\Sedan 885 Sport Sedan ..1,195| Brougham 1.245 MARMON—69. 8-cyl. 7 Geden ....... 4,485|En. Dr. Lim.... 4,685 WILLYS-KNIGHT—66B. 6-cyl. 120 W. B. 
Business Coupe 845/Sedan De Lujo... 955 Coupe 1.245! Roadster .._._..1'245 2 Coupe (R.8.). 1,495|5 Phaeton 1,619 FIERCE-ARROW—Group B. 8-cyl. 134 W.B. 5 Sedan ....... 1,795|Stand. Coupe , . .1,796 
wtan Goce GRAHAM—4-cyl. Standard. 115 W. B, > Sedao_....... 1'520|2 Convertible Roadster ......3,125|Con. Coupe ....3,350 5 Coupe ..... -1,795'4 Roadster ..... 1,795 
DE SO0TO—38- -eyl. 2 Genes 948: Te ¥  - 5 4-dr. Brough. 1'565 Coupe (R.S.)..1,610 Touring . .3,125/4 Spt. Phaeton...3,425 wmInDSOR—6-69. Standard. 120 W. B. 
Business Coupe. ..965|De Luxe Coupe..1,025 5 Town Sedan 843) iR 3.) oupe 945 5 4-dr, Club Sed1,565 PIERCE-ARROW—Group B. 8-cyl. 139 W.B. 5 Phaeton ..... 1,045|Roadster ....... 1,245 
ponester, ey 985) |Touring 1,035 2 Coupe (R.S.)..895,5 De L. Sedan... 995 MARMON—Roosevelt. 8-eyl. Vic. Coupe .....3,475|7 Sedan ...3,625 4-dr. Sedan ++» +1145) 4-dr, Brougham 
Standard Sedan. .995|De Luxe Sedan. 1/065 2 De L. Coupe... .895|2 Roadster (RS). 995 2 Coupe (R.S.). 995/2 Convertible 5Sedan .......3,495\Club Berline ...3,695 Cabriolet ,.....1,245| (Custom) 1,245 
DODGE—Six. 5 Univ. Sedan ..895'5 Phaeton . 015 § Sedan Tape 1.075) Coupe (R.S.)..1,175 Club Sedan ....3,495|En. Dr. Lim....3,825 WINDSOR—6-69. De Luxe. 120 W. B. 
Business Coupe. .835\4-dr. Sedan 865 2 Cabriolet (RS). 1068 ic, Coupe ... 5| PIERCE- -ARROW-Group C. 8-cyl. 132 W.B. 5 Phaeton 1,295) Sedan : 1,395 
Stn. Coupe (RS).855|Phacton ......./.875 GRAHAM—6-cyl. Special. 115 W. B. De luxe equipment can be had on the -dr. Brougham (Roadster ....... 1;395 
Roadster . 855/Cn. Coupe (RS). .935 9 Pros we 4 go oll , oer Marmon at a moderate additional cost. oe , eae Sedan ... + © ‘Gestent am | 395, Cabriolet aadaaee 1,395 
DODGE—Eight. 2 Coupe (R.S.) ..1,225} eur ah A ge Bo B. PLYMOUTH—4-cyL WINDSOR—6-75. Standard. 120 W. B. 
moodeter | =. : 1.08 Stan. Cp. (RS). 1 125 GRAHAM—4%-cyl. Standard. 122 W. B. 2-dr. Sedan ... .1,000! RS. ) — 020 Stensare Coupe. .590/2-4 Coupe (R. S.).625 5 Phaeton ..... 1,245|Cust. Brough’m. 1.208 
pS {x Sedan tes 145 9 Coupe (R.S.).1,445/7 Sedan (134 Roadster (RS). .1,020\4-dr. Sedan 1,060 2 4- ar. _ wesdster \5 4-dr. Sedan 625 Roadster ROGER .coccaines 395 
DODGE—Senior Six. 6-cyl. 120 w. - 5 Sedan 1,445, W. B.) .. 1,745 5 Phaeton 020) (R ieee Secon. Coupe 695 Cabriolet .1,395|7 Sedan (137wb). 7488 
5 Brougham ...1,545|Roadster (RS). .1,615 {5 Conv. Sedan. .1'985 NASH—Single Six. 114'4 W. B. 5 Phaeton"... 625 Vic. Coupe 1,395) 
e 4 we er Lan. Sed.. .1,645 GRAHAM—8-cyl. Special. 122 W. B. 5 2-dr. Sedan 935|5 4-dr. Sedan 1,005 PONTIAC—6- aa 110 W. B. WINDSOR—46-75. De Luxe. 120 W. B. 
oupe ( S) 595 2 Coupe (R. S.).1,595/7 Sedan (134 W 2 Coupe ........940/4 Cabriolet . Be CUOMO go ksc wicca: 145\4-dr. Sedan . .825 5 Phaeton .1,445;Cust. Brough’m.1,595 
DODGE—New Six. 6-cyl. 112 W. B. 5 Sedan 1595 1.844 4 Roadster . -975/5 De L. Sedan. .1,095 Roadster |... 765\Sport Coupe . 25 Roadster '1:595|Sedan .........- 
2 Coupe (RS) ..1,595|Phaeton 1,025 5 pad Sedan. . .2,085 : geuee (RS) : 980 Folding Landau .1,155 2-dr. Sedan . 776 Custom Sedan 875 Cabriolet 1/595'7 Sedan (137wb).1,945 
Business Coupe. 945/DeL. Coupe (RS) 1,025 GRAHAM—8-cyl. 127 W. B USE. +> wie ie Phaeton ; 795 Vic. Coupe 1,595 
Roadster (RS) . .995/4 Victoria -. 1,025 5 sagan 2.025; 2 5 a. , NASH—Twin Ignition Six. 118 W. B. REO—Model 15. 6-cyl. 115 W. B. WINDSOR—8-85. 1251 W. B. 
5 2-dr. Brough’m.995 {4- dr. DeL. Sed. .1,065 2 Seda 0252 Roadster (RS).2,225 5 2-dr. Sedan. .1,325|4 Coupe (RS) 1, 395 ‘ 2 
4-dr. Sedan 99 4 Coupe . 2,025'2 Cabriolet (RS).2,245 2 Ooupe ...... 1/345/4 Victoria .....1.419 Business Coupe. 1, 175(@pt. Bus. Coupe.1,250 5 Phaeton .1,545|Cust. Brough'm. 1,695 
se 5} 2 Coupe (R.S.) .2,225!5 Phaeton 2295 4 Roadster 1.36515 4- Phaeton . .195|Spt. Phaeton ..1,270 Roadster 1,695|Sedan .. 1,6 
n__66ag 00 295 .365|5 4-dr. Sedan ...1,415 
DURANT—‘‘40."" 4-cyl. 107 W. B. GRAHAM—8-cyl. 137 W. B 4 Cabriolet . 1,385) Coupe (R. 8.) i! 195|Spt. Coupe (RS).1,270 Cabriolet .1,695|7 Sedan (id4iwb), 204 
Coupe §95'4-dr. Sedan . 695 se teplltgie pe _—— Stand. Sedan. :|1/295|Sport Sedan.....1, a8 Vic. Coupe ..... 1,695 
Spt. Roadr (RS) 595! 7 Phaeton . .2,295|7 LeBaron Limo. NASH—Twin ignition bow» es W. B. REO—Model 20, Flying Cloud. 120 W. 4 92. 12544 
pt. Roadr =). § Sedan... "455 Sedan .....,.3,940 7 Touring 1,475|7 Seda -+++1,745 Stand. Sedan. ..1,595|Sport Sedan .. 708 WINDSOR—8-02. 12516 W. B. 
DURANT—“60."" G-cyl. 109 W. B. 5 Town Sedan. .2.455\7 LeB. Twn Car4.255 5 Touring (Ton- 7 Limousine 1,920 Stand. Coupa...1,595|Sport Coupe. 5 Rosdster Acer 1,945; Vie. Cou . 1,995 
Spt. Roadr (RS).685|4-dr. Sedan ..150 7 Sedan .......2,525|7 LeBar. Limo..4,505 eau Cowl) .. 1,595! REO—Model 25, Flying Cloud. 124 5 Seda -1,995| Cabriolet *...... 
Coupe 685) 7 Limousine .. /2,595| (Recent price changes in bold face) Stand. Sedan. ..1,795|Sport Sedan. ... .1.9055 Petite Sedan .1,995, 7 Sedan (140wb).2,345 
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MEMPHIS JOBBER _ Westinghouse Offers New Bulb 
BUSINESS IS FAIR ee. 
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fhepets 
TIRE dealer in Cleveland has 
had a great deal of success 

by the use of photographs show- 


es Ne 





| 
Are Active | ing India tires on cars, which he | 
z | has equipped 100 per cent. | 
EMPHIS, Tenn., May 21.— | a he places a : ey oT 
* ic C anw. : a class car, he immediately has i 
Mills-Morris Company, auto | photographed. In addition he se-| 


cures the consent of the owner to} 
have his name and address lettered | 
right on the picture. 

He has been doing this for the | 
past six months, and now has at! 
fleast fifty or sixty of these pictures. 
The cars pictured range from Rolls 
Royces to Fords. He has pictures to 
show how India tires look on every 
make car. 

When he calls on a customer, and 
for instance, tries to interest him 
in a set of India Whitewall Supers, | 
perhaps ithe customer will bring up 


motive accessory jobber, S.uth 
Dudley Street near Union Avenue, | 
reports business so far this sea- | 
son as fair. Replacement parts | 
are moving, but not as active as 
in 1929. In some lines of acces- | 
| 





sories the company is behind on 
orders. 
The Nashville branch, started a 
few months ago with H. N. Brandon | 
as manager, has been successful. 
This branch is styled the Auto Bear- 
and Parts Company, and is lo- 








ca at Commerce near 6th Avenue, 

i Mi ib ao tt. the objection that be gro tires | MOVABLE tool stand now en 

(ine Missourl branch a enne would not look so well on his par- | ‘ / 

Mo., is enjoying a good trade. The | tieular model Car. | the market) that enables thé 

most recent branch at Vicksburg, | His answer to this is three or four workman to move all necessary tools 
pictures, showing exactly how India| with him to any part of the shop 


Miss., opened February 1, with W. R. 





Todd in charge, is doing better a | Whitewalls have enchanced the/and eliminates the ne for r 
Had - —_— gee Memphis | beauty of cars, just like this. ‘ning back to -e.. Rasen ny al 
ade looks healthy. e concern He also secures a most attrac- parts of the shop for the tool need 


anticipates a good summer. 
The Mills-Morris 


Company now | 


has a machine shop department to | 


serve its dealers. 


Wholesale 














| 











| Mazda No. 1,000 Super Headlight Bulb of 3-32 
This new bulb will be available to 23,000,000 pa owners. The new 
| Westinghouse Mazda No. 1,000, 32-32 C. P., 6-8 Volts, S10 bulb has been | 


lowing states and therefore will not be introduced in these states until 
official authorization is received; at which time it will be available for 
sale in these states:—Connecticut, 


Pennsylvania, New York, Massachu- | 


tive background for these photos by 
having the picture taken in front 
of the owner's house. Because he 
sells to the wealthy trade in Cleve- 





land by showing their homes. 


|it is not possible to photograph the | nadiock hasp which locks the cover 


|Baked black enamel 


| India equipped car at home, or per- 
haps not desirable, he picks a suit- 


| One can imagine the 
ness of this method of closing sales. 
This dealer does not confine his 


effective- | 
| 


ed seems to be meeting with unus- 
ual popularity among garage men 
and service shops. 
“Handy Man Tool Holder.” 


% be ener a etiam eat land, much prestige is gained for| ~The “Handy Man” contains three 
a i. the W himself by having the names Of | trays and one drawer and is mounts 
n June the Westinghouse Lamp er rod P ae bring out a new) prominent people on the aoe. ‘ed on rollers. Trays are made of 


16-gauge steel and lock on the same 


prevents al 


are lespecially made for this purpose. It can be used on all two-beam | eli a -hippi inis 
B revsttes headlights. | able spot such as ‘a public park or |The Ail Sieel-Eouin Company Aus 
This 32 C. P. bulb has not yet been officially approved by the fol-| public building. rora, is manufacturer of this new 


garage help. 


Camden, N. J., May 21.—N. B.|”* 
Bliss, formerly with R. M. Hollings- | S¢tts, New Jersey, Nevada and Dstrict of Columbia. picture taking to passenger cars | THERMOID REPORTS BIG 
worth Company, has been appointed As an inducement to We stinghouse automotive dealers the Westing-| only, but follows the same proce- | F M L LINING DEMAND 


house Lamp Company is offering an attractive counter oe ag in full} 


|duce in regard to commercial cars. 


salesman for the Heeb Company, 
Dubuque, Ia., to travel the upper color and a set of advertising posters with every twenty Maagla No. 1,000} When talking solid change-overs to | 
Wisconsin territory. bulbs purchased. The twenty bulbs are packed in th display at the! pneumatics, to a fleet owner, such | 
: factory. The advertising materia! is also placed in the same package. a photograph of equipment owned| , Trenton, N. J., May 21.—James 
aes, oo. read a | by a nationally known concern is -. bane nm Jr., —. manager of 
iken Tire an attery Company, ° y . = , s . e automotive ivision of th 
formerly distributor for Willard, for New Haven and Middlesex | Kentucky, O. A. Kramer, general | tHe rts ee a jobbers to|Thermoid Rubber Company, is 
and more recently handling bat- counties, has changed its name to, Manager, announced. | think up ideas along similar lines | authority for the statement that 
teries and tires with stations on| the Dawson-Fowler Company, Inc. ifor adoption in their own business. | t®€ company is experiencing a big 
both Broadway and 3d Street, has| John M. Dawson is now president Newark, N. J., May 21.—A rally | ;}demand for their F-M-L_ brake 
recently sold its business to the! and Frederick Fowler secretary and |°! car dealers and repairmen of the | | lining. 
Centra] Battery Company, Willard | treasurer. American Motor Specialties Com- | proposes to deal in wholesale and re-| Mr. Wheatley gives the increased 
distributor, at 423 East Broadway. pany, replacement parts jobber, | tai] tires, batteries, automibile parts, | use of the internal shoe type brake 
Central, which has branches at Evansville, Ind., May 21.—The) was held at Junior Order Hall, 432| accessories and supplies, has been|as one cause for the widespread 
Evansville and other points, came | Evansville Auto Parts Company, au- Plane St. Plans for financing the | chartered here with an authorized | interest in this lining, which was 
into Louisville about a year ago. tomobile supplies distributor, River- | repair of automobiles were dis-| capital of $40,000. The incorporators | developed especially for this variety 
side Avenue near Vine Street, has | cussed. are F. Lawrence Cline, Bascom B.|of brake. A considerable additional 
New Haven, Conn., May 21.—The | been appointed distributor for Bur- | Blackwelder, George S. Blackwelder,| impetus to the demand was felt 
Benson-Fowler Company, Inc., 414/ gess line of batteries in southern Hickory, N. C., May 21.—The 999; Norman Hutton, Henry H. Cox and; when announcement was made of 
Crown St., Exide Battery distributor Indiana and Illinois | and western ' Tire and ‘Battery company, which' W. O. Corey of Hickory. F-M-L in rolls as well as in sets. 


! Cumulative New Commercial Car Registration Statistics, April, 


1930 


Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. 
Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Hlinois, which are supplied by the Robinson Advertising Service, Springfield, Il., and New Jersey, which 


are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Readers desiring county, city or town lists, or lists of owners in any given section, may obtain these 
Commercial Car Registrations do not include buses, 


by addressing any of these three companies. 
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aia" | O18 Bilal altea [a | SG l/SFl eile | ei a | & | ala oe | o | Bw | | BB |S* [es | 
Arkansas_ | 156 6 | 1; 214 9, 30 2 4 | 7 1 | 1| 431 Arkansas 
Delaware | 5 4 46 1 1| 64 69 6 1 | 1 . 145 Delaware 
Florida =| 122 a | 230 7 10) «1 4 | i 6 | 392\Florida 
\y Hlinois | 8 20 663 54 72 2 9) 19 932, 41, 111; 17) 3 2-26 i 2| 5 7 14/12) 13; 1] 79, 2113\Mlinois ~ 
Missouri | 13; 653, 15 50 1 5] 11; 803 35; 97) 6 3 1 11 2| 3 4 9 5 4 14, «7{ 21 1773 Missouri 
Montana | 66 3 4| 95 5| 29, —2 3 | |) 5 4 «I 38 221\Montana _ 
N. Dakota | 112 1 1] 144 2a, +77 ~«#«21 1 11 1| | il; 2] 373,\N. Dak. 
Ohio } 16 30, 651 7 96 6 9] 13; 1214, 81; 159) 21; 5 5 48 4) il 22 93648) 36) 11] 73|_ 2611 Ohio 
8. Carolina | 166 3 1| 139 3, 5) «2 1 | 5) 1 . . 330/S. Ca’lina 
Utah si 80 11 2 | 144 2; 2a;—~=—«‘ 3 | 1 } 4 271 Utah 
W. Virginia | 3, 205«4;*~C*~«< SSCS | 245) 17) 44 15} | a |G} 586|West Va 
Wisconsin. | | +3) 568, +29, 936 «i 3) &«4+17 807, 32; 1247 2) 2 6 31) = =6f)0 (Qf OS 7 2 9 6§ 69) 1] 21; 1723 / Wisconsin’ 
Totals | 29 75| 3488 110) 330 13) 33] 55 5031; 240; 717; 56) 15, 15 163 3) ll} 34 42 21) 68 94) 92; 24] 210; 10969, Totals 
Ark., "29 | 240 21 | 356 4 87, 2 6 | lj. 4 7 x. 737 Ark., ‘29 
Del, 29 | 4 53 4 | 67 8 «24 9 1] 1 a 176 Del., ‘29 — 
eT 1 5 l 182 a 17 8 | 3 4 rE 394 Fla., 1929 
Mlinois, 29} 18 5 847, 86 128 lif 13) «1111's 43)“ 188) 27 1 (42 1 } ou 1 15) 35 | 137; 2720:m., 1929 
Mo. 1929 | 5 20; 706 33, 116 4| 12; 744 73, 148) 19 3 32 1 3| 6 3 7 20 1] 1| 76 2042\Mo., 1929 
Mont., 1929 | 177 37 2| 3) 267,17, 82) 1. 29 | 2 2 6} 1 625\Mont., '29— 
N. D., 1929 | 185 19 | 243°°—«=«214) «164 | 6 3] 7 4 3| 648.N. D.. 29” 
Ohio } 18 26, 869, 13 175 9} 15° 1214, 71 197| 30 9 90 3 4| 2 «10 5; «53, = «SB | 3] 60; 2934Ohi0, ‘29 _ 
S. G., 1929 | 253 1 24 2 186~«= «14; s«18 2 | 1 l } 2 491|S. C., "29 
Utah ~—sd 61 17 1| 100 3 9 2 1| 1 6 | 3 204, Utah, °29 
W. Va., 1929| 8 247 3; 28 3] 1 226,20; 54 2 eae a 2 ae ie } 3 618 W. Va., "29 
(Wis, 1929 | — "738; 25) «2 ~ of 14) 897; 39] 136; 5) 4 45 1 3] 9 5 915 | 31; 2056 Wis. 1929 
Totals, | 45, 59| 4534) 160; 623) * 35] 60; 5593; 312) 1124; 92) * 18, 286 6) 15] 34 26 19 115; 147) * 13] 330; 13645 Totals 
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| ae eee 


\ : 


j 
i 








10 








AUTOMOTIVE DAILY NEWS, THURSDAY, MAY 22, 1930 


) 
' 


—=3 














= : — 
A. 
¢ 


Production -- Engineering - - Factory - 





Indiana S. A. 


E. Discusses 


Relation of Racing Tests 
To Car Designs ) 


NDIANAPOLIS, Ind., May 
Speedway history and the part played by the annual 500- 


| 


21.—Indianapolis Motor 


mile Memorial Day race in passenger car development were 


meeting at the Claypool Hotel 

T. E. Myers, 
general manager of the Speedway, 
in the chief paper of the evening 
dwelt at length on the ideas of con- 
struction and engineering being em- 
| ee in some of the more notable 
mtries in this year’s race, par- 
ticularly the sixteen cylinder Samp- 
son Special to be driven by Louis 
Meyer, winner in 1928 and A. A. A. 
champion for the last two years. 

Beginning with the origin of the 
Speedway in 1909 with crushed stone 
tar treated surface, Mf. Myers told 
how the track, now in its twenty- 
— year, was resurfaced with pav- 
ng brick, remaining unchanged 
throughout the intervening period. 
One of the most impressive features 
in the climb of the 500-mile speed 
record to more than 100 miles an 
hour he held to be the fact that the 
track was originally built for a 
maximum speed of ninety miles an 
hour 

Present racing rules governing the 
local event probably will stand with 
minor changes for at least another 
year, the Speedway chief declared, 
the international governing body 
having adopted practically the same 
requirements although not limiting 
valves or carburetors as in done here 
and placing piston displacement at 
$05 cubic inches, compared with 360 
here. He was strongly in favor of 
the regulations permitting stock fac- 
tory cars to compete without major 
changes in specifications. The ruling 
out of the supercharger, he believed, 
makes for a better race, as in the 

ast 40 per cent. of the mechanical 
ouble in the race was due to su- 
perchargers. 

The race’s influence on passenger 


vice-president and + 


ingineers at the May 
here. 


ing to be a proving ground for the 
industry, should not exclude ideas 
hat hold future promise of eco- 
nomical service even though its 
scope might be confined to trucks, 
buses and airplanes, he said. 
Supercharger development would 
ultimately permit the use of smaller 
motors in large commercial ve- 
hicles, yet supply the same amount 
of power as larger engines without 
this equipment, Mr. Schwitzer de- 


clared. This opinion was shared to 
some extent by Lee Oldfield, ex- 
perimental engineer, who believed 


the rules should leave the field on 
a more or less open basis. 

Fred S. Duesenberg, 
dent in charge of engineering at 
the Duesenberg factory here and 
renowned builder of racing ma- 
chines, in a brief talk filled with 
humorous speculations as to the 
outcome of the new rules and the 

0 race, agreed with the previgus 
speakers who saw supercharger and 
valve limitation as an error. He 
admitted, however, that this par- 
ticular rule had eliminated a great 
deal of trouble. 

_E. Waldo Stein, official A. A. A. 
tire representative from the fac- 
tory of the Firestone company, out- 
lined tire development during the 
last few years and told of research 
and study in adopting a larger tire 
for the heavier cars of 1930. Stand- 
ard tire size this year is 6.00 by 20 
compared with 5.25 by 20 last vear. 

Pete De Paolo, Phil Shaffer and 
Lou Moore were the only racing 
drivers to enter into the discussions. 


car design and tire improvement | all decrying the return to two-man 


Was recited in a paper prepared by 
Col. William Guy Wall, prominent 
local consulting engineer, and read 
by Charles Trask, chief engineer of 
the Rockwood Manufacturing Com- 
pany. Col. Wall believed, however, 
that the greatest lesson handed 
down to manufacturers from racing 
was improvement in lubrication sys- 
tems. Elimination of the  super- 
charger he termed a step in the 


right direction, as it was found to 
work against economical operation, 
but he believed more than two 


valves should be permitted to each 
eylinder, that manifolding and car- 
uretion progress be not throttled 
Always a stanch defender of the% 
Supercharger and the designer and 
builder of the device, Louis Schwit- 


zer of the Schwitzer-Cummins 
Company, gave it as his opinion 
that the use of the supercharger or 
the number of valves employed 
Should be left to the discretion of 
the engine designers, holding that 


to bar such instruments was to stop 
mechanical development in that di- 
rection. The 500-mile race, claim- 


AMER. APPLIANCE OFFERS 
JUMBO SUPER FLOODLIGHT 





American Appliance Company 
Kalamazoo, Mich.. is offering a new 
line of Jumbo superfloodlights for 
use at gasoline stations, used car 
lots, expositions, fairs airplane 
hangars, and so forth 

The Jumbo lights are said to be 
economical to operate and may be 
mounted on pipe standards 20 to 30 
feet above the ground, flooding a 
wide area with clear, bright light. 
The lights are said to be particu- 
larly advantageous in attracting at- 
tention and have a tendency to’ 
make the establishment where they 
are used appear more inviting. 


cars, principally because of the extra 
hazard to life. De Paolo saw the 
rules as a change for the better, be- 
— the public likes a change, he 
said. 


Officers for the next twelve 
months were announced by Bert 
Dingley, chairman of the section 


and vice-president of the Stutz Mo- 
tor Car Company. They are: Mr. 
Schwitzer, chairman; Mr. Dingley, 
vice-chairman; Mr. Trask, treasur- 
er, and Harlow Hyde, secretary 


vice-presi- | 


| resulted 


| MARIEN ON RESEARCH 
STAFF OF RAMSEY 
CORPORATION 


The appointment of Charles A. 
|Marien to the engineering and re- 





| search staff of the Ramsey Acces- 


| sories Manufacturing Corporation, | 


St. Louis, manufacturers of Ramco | 
: - Stas : | products, has just been announced | 
discussed in the principal addresses before the Indiana sec- | 
tion of the Society of Automotive 


by J. A. Ramsey, president of that | 
organization. 


Mr. Marien has been associated | 
& H. Machine and | 


with the H. 
Motor Parts Company of St. Louis | 
for the past eleven years, the last 
four years as president of that or- 
ganization. During 1928 he served 
as president of the National Auto- 
mobile Rebuilders’ Association and, 
at the present time, is a member 
of the board of directors of the Na- | 
tional Standard Parts Association. | 
He is also secretary of the St. Louis 
Society of Automobile Pioneers. 

His acquisition by Ramco is in| 
line with Ramco’s policy of scienti- 
fic research into important phases | 
of engine performance and the part | 


| played by the various units of the | 


engine in actual service. Many of | 
the notable advancements in piston | 
ring design made by Ramco have 
from the _ experimental 
study constantly being 
in the Ramco research 


work and 
carried on 
laboratories. 
This department is_ splendidly 
equipped to delve behind the scenes 
and uncover opportunities for me- | 
chanical improvements of more than 
ordinary importance. 


NORTHERN CAL. S. A. E. 
HEARS TALK ON ETHYL 


San Francisco, May 21 (UTPS).— 
At the May mreting of the North- 
ern California section of the So- 
ciety of Automotive Engineers, held 
in the rooms of the Engineers’ 
Club here, the effects of Ethyl fluid 
in gasoline was the subject of in- 
tensive discussion, following the 
talk of the evening by Howard A. 


Reinhart, sales engineer of the 
Ethyl Gasoline Corporation, the 
subject of his speech being “The 


Economies Resulting From the Use 


of Ethyl Gasoline.” 
The local engineering group, of 
course, has no thought of issuing 


an official statement on the subject 
of Ethyl fluid, but the discussions 
are planned to settle the engineers’ 
own understanding of the effect 
and value of Ethyl] in gasoline. 


CUMULATIVE NEW 


De Soto Process Banishes 


“Blister” in Running 
Board Mats 





“Baked” running boards are one 
of the new things designed to add 


long life to automobiles. As de- 
veloped for De Soto sixes and 
straight eights by Chrysler en- 


gineers, the baking process insures 
a running board with the rubber 
covering, or mat, so securely affixed 
that no human 
them apart. 

A universal difficulty with run- 
ning boards has frequently been 
the formation of “bubbles’’ after the 
car has been in service a_ while. 
These “bubbley” blister-like swel- 
lings of the ruobber mat show that 
the rubber cement has failed to 
hold it to the board. Again, under 


old methods the rubber mat can 
be torn from the board with the 
hand. 

When the De Soto corrugated 


steel running board was perfected, a 
special cement was created by the 
engineers for attaching the rubber, 
and then new machinery was de- 
vised for putting it in place so that 
it would not come loose. The next 
problem was to obtain just the 
right amount of tackiness, or stick- 
iness, of the cement, and to apply 
the rubber to the board under ab- 
solutely equal pressure over the en- 
tire surface. 


means can pull) 


There 


a newly developed machine. 
are two feeding tables, one on each 


side. An endless belt conveys the 
rubber mats into the machine on 
one side, a similar conveyor bring- 
ing the boards on the other. Both 
are automatically coated with the 
special cement as they pass into 
the machine. The oven is an arch. 
like structure, in which a tempera- 
ture of 180 degrees is maintained. 
As the boards enter the oven, 


‘traveling shelvés pick them up and 


carry them over the arch and down 
the other side. As they travel this 
course, the volatile solvents used to 
make the cement are driven out by 
the heat, leaving the cement in 
just the right condition to make a 
lasting bond. 

The rubber mats are also carried 
through the oven. As boards and 
mats emerge, the rubber is laid up- 
on the board and a cover — 
working by air pressure comes down 
and presses the rubber to the steel. 
Five pounds of air pressure per 
square inch does the work. This 
pressure is absolutely even over the 
entire surface. Because of the 
nature of the cement and _ the 
method of assembly, the rubber is 
held absolutely flat on the steel, 
and such a thing as a separation 
is practically impossible. 


Only two men are required to 
operate the machine. A finished 
running board is produced every 


A baking process takes place in two minutes. 
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LYCOMING ANNOUNCES 
NEW 40 H. P. MARINE 
ENGINE 


FTER making a careful survey 
of the potential market, the 


Lycoming Manufacturing Company, 
for many years builder of engines 
for automotive and industrial uses. 


has designed an engine especially | 


for use in a medium sized boat that 
will probably become generally 
known as “Junior Runabout.” 

The Model UA Lycoming marine 
Engine is said to fulfill all the re- 
quirements of a small, light weight. 
high speed engine. It is completely 
equipped with every necessary ac- 
cessory heretofore found only on 
the larger and more _ powerful 
Marine units. Built-in reverse gear, 
electric starter, oi] cooler, flame 
arrester, tachometer take-off, 
thermo gauge connection, mechani- 
cal fuel pump and other necessary 
features are incorporated in the 
design and regularly furnished as 
Standard equipment, 

The engine is designed especially 
for the severe duty encountered in 
Marine service. Each feature of 
the design was adopted only after 


most exhaustive tests in the com- 
panys research and experimental 
Jaboratory. Every part entering in- 


to the construction is manufactured 
on special jigs and fixtures, assur- 
Ing accurate fits and perfect inter- 
changeability. 

Every completed engine is given 
a test run during which it must 
develop its full-rated horse power 
and must come up to the exacting 
standards specified by the engineer- 


ing staff. After its test run the 
engine is partially dismantled for 
final inspection. The oil pan is 


removed, bearing caps are taken off 
and bearings are examined to guard 
against failure in service. 

The bore of the engine is 3's 
inches, and the stroke is 3%s inches, 
giving a displacement of 119 cubic 
inches. The horse-power rating is 
40 at 3200 r.p.m., with a compression 
ratio of 5.5 to 1. 

A unique feature 
Lycoming marine 
compact desigh. This is made pos- 
sible by incorporating the exhaust 
and intake manifolds in the cylin- 
der block casting. and by using a 
single-unit, 12-volt starter-generator 
mounted on the front of the engine 
in the position usually occupied by 
the flywheel. The armature of this 
apparatus being of large diameter. 
it takes the place of a flywheel and 
eliminates the gears and pinions 
otherwise needed in a conventional 
two-unit electrical system. 

The oil cooler is mounted on the 
side of the cylinder block, the shell 


of Model UA 
engine is_ its 
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or body being integral with the core 
opening cover for the cylinder cast- 
ing. In 
through 


cooler the oil flows 
the tubes and the water 
around them—the exact reverse of 
the usual procedure. This method 
was adopted to prevent water being 
trapped in the cooler by capillary 
attraction, when the engine is 
drained and causing damage during 
freezing temneratures. The core of 
the cooler can be easily and quickly 
removed for cleaning. : 
Joe’s reverse gear of special 
design is built into the engine and 
completely enclosed. Adjustments 
to the clutches are easily made by 
taking off the cover plate on the 
gear housing. 
A stuffing box prevents leakage 
around the tail shaft and an annu- 


this 


lar ball bearing takes up the pro- 
peller thrust. 
Water is supplied by a gear 


| pump, running at half engine speed. 
The body and gears are bronze. and 
shafts are stainless steel. No bolts 
or studs are required to attach the 
pump to the engine. The driven 
end of the pump body is turned to 
fit a bored hole in the side of the 
cylinder block and is_ prevented 
from rotating by means of a set 
screw The end of the shaft is 
squared and fits into a correspond- 
ing squared hole broached in the 
drive shaft. By loosening the set 
screw and disconnecting the water 
hose, the pump can be quickly 
lifted out of its position for inspec- 
tion or repairs. Water is admitted 
at the upper side of the pump. thus 


maintaining a supply in the body 
when the engine is stopped, and 
keeping it continually primed. 


In working out the design of the 





engine the Lycoming engineers gave 
the manifold design special con- 
sideration. All gas passages are 
cast within the cylinder block and 
are completely surrounded by water 
jackets. except where the exhaust 
and intake walls coincide to form a 
hot spot. The intake being above 
the exhaust, the heavier end points 
of the incoming gas, settling to the 
bottom wall, are quickly heated and 
vaporized by the exhaust which 
comes in direct contact with the 
same wall. Much of the unusual 
performance can be attributed to 
the efficient manifolding and meth- 
od of gas distribution. The exhaust 
outlet is regularly at the rear of 
the cylinder block, but if it is de- 
sired to take it from the other end. 
it can be quickly done by exchang- 
ing the exhaust elbow with the front 
cover plate and making a slight 
change in the water outlet. All 
water is discharged into the ex- 
haust line through a long nozzle 
projecting far enough into the ex- 
haust elbow to prevent water being 
drawn back into the cylinders when 
the engine is stopped. 

The crank shaft is carried into 
three main bearings 1% inches in 
diameter, the front and rear being 
each 15, inches long and the center 
These bronze 


2 inches long. are 
backed, babbit lined. Connecting 
rod bearings are white metal, per- 


manently. spun into the steel forg- 
ings and are 1% inches in diameter 
and 1 inches long. 

Lubricaiion is by pressure to the 
main and crank-shaft bearings 
Crank-pin bearings are oiled through 
passages drilled in the crankshafts 

The drop-forged cam shaft runs 


in three bearings of liberal 


size. | 


‘Electric Eye 


’ Determines 


Temperature of Molten 
Steel and Metals 


the photo-electric cell, the 


jow 

so-called “electric eye,” may 
bring about an estimated saving of 
millions of dollars annually in the 
was demonstrated 
V. Breisky, research 
Westinghouse Elec- 
Company 


industry 
recently by J. 
engineer of the 
tric and Manutacturing 
in Pittsburgh 

An accurate automatic process 
to be substituted for human eve- 
sight and judgment in determining 
temperatures of steel in the various 
processes. of manufacture 

To illustrate this new use of the 
electric eye Mr. Breisky made a 
demonstration of its precision in 
measuring temperatures On the 
lecturer’s table was a photo-electric 
cell unit, a cozy glow heater, and a 
meter calibrated in degrees temper- 
ature. A varving current was made 
to pass through the heater, the tem- 
nerature in the heating element 
thus being made to rise and fall. 
The slightest change—hardly notice- 
able to the human eyvye—caused an 
instantaneous variation in the read- 
ing of the meter. In all the proc- 
esses of steel manufacture, where 
accurate control of temperature is 
essential and where human evesight 
finds it difficult to judge. the elec- 
tric eye readily indicates tempera- 
tures from 1300 degree Fahrenheit 
up to the highest degree of heat en- 
countered 

It is estimated that in the United 
States alone several hundred 
thousand tons of steel are scrapped 
annually, or sold an. inferior 
product, because of lack of accurate 
temperature control in steel mill 
practices. The general adoption of 
this new robot in steel mills would 
save enough steel annually to con- 


steel 


Is 


as 


Cams are forged integrally and are 
formed with a quieting curve, elim- 
inating the tappet clicks so fre- 
quently found in marine engines. 

There are but three gears in the 
engine. These are wide face, helical 
cut. Each set of gears is especially 
selected for quietness. 

A Delco-Remy distributor with 
full automatic advance is mounted 
at a slight angle and driven by 
spiral gearing from the pump drive 


shaft on the starboard side of the 
engine 

Pistons are of aluminum alloy 
with invar struts. Three rings are 
fitted—two of them being compres- 
sion rings and one an oil-regula- 
ting ring. 
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*Net in production at that time. 


las great 


struct the Chrysler Building twenty 
times over. 

The tremendous 
use of alloy steel in recent years 
makes a means of avoiding waste 
essential, Breisky pointed out, since 
alloy steels are more expensive than 
ordinary steels. and losses due to 
inadequate temperature control 
therefore more serious. 


increase in the 


Another application of the elec- 
tric eye, destined to affect almost 
every wokman, office employee or 


school child, was demonstrated next. 
A clever piece of apparatus auto- 
matically controls the lighting of fac- 
tory, otfice or school. When the 
day is gloomy, when a storm arises, 
or when for any reason daylight , 
varies, artificial lights will be pro-— 
vided, and they will be turned off 
again when daylight gives sufficient 
illumination. An unvarying degree 
of minimum light will thus be pro- 
vided without human interference 
wherever this new device is in- 
stalled. 

The eyesight and efficiency of 
many workers in large plants is af- 
fected if some one neglects to pro- 
vide artificial light when it becomes 
necessary to supplement daylight. 
On the other hand. wctte occurs if 
the lights are left burning when not 
needed. 

This automatic contro! is now used 
in one of the biggest factory aisles 
in the plant of the Westinghouse 
Electric and Manutacturing Com- 
pany, at East Pittsburgh. It has 
proved so valuable that several of 
the largest industrial concerns in 
the country are now installing such 
units. 

Another interesting installation of 
this light-control device, now in use. 
is that of controlling the flood 
lighting of several large gas holders 
located in the vicinity of an airport 
to insure the flood lights being on 
at any time during the day when 
daylight becomes too low. This pre- 
vents accidents to flyers and is used 
at the same time for orientation of 
aviators by means of markers on the 
top of the gas holders. 


C. A. TILT OF DIAMONT T 
DISCUSSES EVILS OF 
TRUCK OVERLOADING 
Chicago, May 21 
of motor truck overloading. C. A. 


Tilt, president of the Diamond T 
Motor Car Company, declared that 


Discussing evils 


more intensive work along educa- 
tional lines, is needed to eliminate 
this abuse. Efforts thus far, he 


adds, have obtained encouraging re- 
sults with large fleet operators, but 
the average user continues to be 
oblivious or unconcerned over the 
harm that follows the placing of 
loads beyond what the manufac- 
turers and distributors advocate 

It is better, in the opinion of Mr. 
Tilt, to have operators realize the 
fallacy of overloading than for 
dealers to tell them, when they come 
in for unreasonable service demands, 
that they should not have com- 
mitted this fault 

“Placing over-sized tires or springs 
on a truck, will not offset the abuses 
of overloading,” says Mr. Tilt. “The 
undue stress upon axle shafts, 
wheels, wheel bearings, axle hous- 
ings and other parts is not elimin- 
ated. Uniformity of strength in 
parts in respect to duty per- 
formed, is one of the secrets 
of truck design. Resorting to over- 
size or over-strength in one or two 
parts, simply destroys the perfect 
balance demanded by the principles 
of correct engineering 

“Consideration of the question of 
overloading, inmvovles not only the 
weight carried by the truck, but the 
speed at which the vehicle travels. 
Refraining from overloading does 
not mean encouraging a driver to 
pilot his truck recklessly. For in- 
stance, he should not maintain as 
high a speed over rough roads as 
on smooth, well-paved highways. 
The reason is clear to see. For in- 
stance, if the wheels hit a rut or 
chuck hole when the vehicle travels 
at forty miles an hour, the impact 
is four times, instead of two times, 
as at twenty miles an 
hour.” 


MASSEY-HARRIS STARTS 
NEW TRACTOR PRODUCTION 
Racine, Wis., May 21.—The Mas- 


| sey-Harris Company has begun pro- 


duction and shipments of its new 
four-wheel] drive general purpose 
tractor. Horse power is estimated 
around seventeen at drawbar amd 
twenty-five on belt. 





‘ AUTOMOTIVE DAILY NEWS, THURSDAY, MAY 22, 1930 




















Now is the Time to 


Build Character 


Automotive transportation is a basic neces- 
sity, a standard commodity, in a class with 


food, that the public cannot get along without. 


The future of this business offers brighter 
possibilities than dealers have ever known in 


the past. 


But, now is an opportune time to take an 
invoice; to see the inevitable results of changes 
during the past few years; to study the man- 
agement, policies, and methods of different 
manufacturers; to get the proper perspective 
of the up or down trend with the public of 


different makes of cars. 


Out of present conditions will grow new 
strength; many dealers are seeing the funda- 
mentals of their business more clearly. They 
see it is inevitable for some manufacturers to 


emerge larger and better. 


The organization that is inherently sound 
will rise in prestige with the public. Ground 
will be gained now that will determine the 


leaders of tomorrow. 


Anybody can drift with the current, but the 


test is whether you can swim up stream! 


The essentials in Auburn’s set-up over the 
past five years are emphasized by its success at 
this time. Dealers realize more than ever the 
advantages in Auburn’s policies and methods. 


Such things as: 


One-dealer representation—not three. 


No commitments—Auburn dealers order 
what they need and can sell profitably. 


Factory progressiveness—in engineering, 
merchandising sales and advertising pol- 
icies. 

A created demand that determines produc- 


tion. 


Auburn dealers do not have to make long 


trades—they can buy their used cars right. 


No frequent radical model changes that 


penalize dealers and owners. 

A Company on the upgrade—dealers have 
always made their greatest profits when 
their companies were growing. 

We invite you to ask any Auburn dealer of 

his success with this line and his treatment by 


the factory. 


Now is the ideal time to get on a sounder 
business basis and grow with Auburn. 
Auburn’s growth to date is only a hint of the 


future. 


R. H. FAULKNER, Vice-President 


AUBURN AUTOMOBILE COMPANY, AUBURN, INDIANA 











